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Also in this issue — — 

@ Avoid Improper Inventory Valuation 
@ One-Stop Store for Big Builders 

@ Potential Profit ‘Mop-Up’ in Patios 
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Nikedabiat Merchandising program 





AIMED ACROSS THE NATI 


CONVENIENTLY 
PACKAGED 


Sturdy “Select-a-Pak” 
box with clear acetate 
cover permits customer 
to examine contents | | | 
eae: Medalist . . . biggest news-maker in the hardware field. 
package. Extends an 


Select assortments of quality cabinet, builders 
invitation to buy. 


and shelf hardware . . . unique, convenient packaging 
- +. action-stimulating displays . . . all are included 

in the complete program. Put the Medalist program 
to work and watch your sales climb. Write for 
Brochures No. 2122 and No. 2126, with prices. 


s 

STIMULATE 

QUICK-SERVICE 
SELLING 


Encourages self service. 
Designed to merchan- 
dise three Medalist 
Hardware A AE 
and hold display boar 
and demonstrators. 
Eye-catching floor 

it has heavy 
~~ pegboard back 


assortment, get a display board FREE. 
Includes hangers for wall mounting, or cleats for 


attaching to floor or island merchandising units. 


Viledabist\ HARDWARE DIVISION 


NATIONAL LOCK COMPANY ¢ ROCKFORD, ILLINOIS 











New...Natural Beauty ! 


TERRAZZO TILE 


FOR LIFETIME USE 
AND LASTING SATISFACTION 


The NEW decorative surfacing 
material made in the age-old 
talian process... nowin 
new pre-cast form for quicker 


Ss =~ = . ¥ ; 
~ mess free — no grinding installation, and 
andling for greater economy. 


FOR HOMES Pras? 25>, simpli 
PATIO DEN . oa nae Easily installed over cement, wood, etc.; 
i, BELLO PRECAST TERRAZZO 


LIVING ROOM - ; wr 
BATHROOMS hale Tall mn 
ign 2 is ideal and unique for 
= . both interior and exterior settings. 
Here at last is the 
‘mess-less’ terrazzo, architects, 
h ata 3 fs ; builders and contractors 
ror pusuic BUILDINGS | -48E n>, — Aas: = ei “ have sought. 
HOSPITALS 





YES there is a 
. BELLO PRECAST TERRAZZO TILE 
FOR BANKS, THEATRES, Be 
r every use 
CHURCHES Ne and every building need! 
ASK YOUR ‘ 
BUILDING SUPPLY DEALER Available in 2 mirror polished sizes 
about BELLO — or write for 12”x 12" 
16” x 16” 
in 30 basic colors, 


TRU-color brochure 
and specification Several choice 
Comonnys are or to your specifications, 


sheets. 
currently available in 
the Southwest and West. 


Interested parties are 
invited to investigate A product of Puerto Rico Marbie industries 


THE syAVES CORPORATION 1105 Jeri 


For more details on abov« 


Turnpike, New Hyde Park, N. Y. 
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in Beautiful Wood Windows 


MW Distributors carries a full line of modernly designed wood 
windows units, plus a wide variety of building material and 
supplies. When you specify MW materials you may rest 
assured that you have chosen lasting livability as well as 
durability and style. 


Uietribute-re- 


Rocky Mount. Virginia 





MANUFACTURERS OF MILLWORK e@ DISTRIBUTORS OF BUILDERS SUPPLIES 
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ARKANSAS PINE 
MILLWORK 


DOOR JAMBS 
MOULDINGS 


TOP-FLITE 
ATTIC STAIRS 


WINDOW FRAMES 











FORDYCE SUPERIOR 


PRODUCTS MEAN 


PROFIT FOR JOBBER 


ww HY 


The complete line of kiln dried Arkansas soft texture 
yellow pine, pine millwork, exterior and interior door 
jambs and window frames means more and bigger 


profits for building supply jobbers. 


Investigate also the Top-Flite folding attic stair. A 


sample may be ordered at car load price. 


Write, call or wire today! 


WwW YK 


FORDYCE WOOD PRODUCTS 


INCORPORATED 
P. O. BOX 312 


SOUTHEASTERN AGENT 


W. M. (BILL) INGRAM 


P. O. BOX 8126, STATION F 
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‘BETTER WAY’ 































FORDYCE, ARK. 





ATLANTA, GEORGIA 


Safety Ad Is Good Business, Too 


Even a hard business man may have a “soft spot” in 
his heart, as evidenced by a newspaper advertisement 
recently published by Paul Hancock, who operates 
the Southern Building Supply & Hardware Co. in 
Birmingham, Ala. 
Written in the interest of all children starting to 
school last fall, the ad was headed up with a bold 
headline which read, “Please Don’t Hurt My Little 
Grandson.” The remainder of the ad was written in 
letter form, as follows: 


DEAR DRIVER: 


This week my grandson, who is 6 years old, started in 
school. He wore blue jeans with a sport shirt. He had on 
black shoes with white socks. Our dog, whose name is “Pal,” 
sat on the front porch and whined his canine belief in the 
folly of education, as he waved good-by and started off to 
the hall of learning. 

Last night we talked about school . . . you know, all 
those tremendously vital unimportant things; and then he 
went to bed . . . He’s in bed now ... sound asleep with his 
two cowboy guns strapped to his sides. You guys wouldn't 
hurt him, would you? I’m his granddaddy. When he wants 
a popsicle or some spending money, he knows I'll give it 
to him. He thinks I can do or fix anything — but when he 
starts to school — crosses the streets, then he’s in your 
hands. 

He’s a smart little boy and I am proud of him. He can 
run like a deer and dart about like a chipmunk. He likes 
to swim, fish and hunt with me. But I cannot be with him 
all the time. I have to work sometimes. Please help me look 
out for him — please drive carefully, please drive slowly 
past the schools and intersections — and please remember 
that children do run from behind parked cars. Be careful 
. » » help take care of all Center Point children. 


YOUR NEIGHBOR 


An Inexpensive Phone Bell Deadener 


Harassment to the point of distraction. That’s exact- 
ly how incessant bell-ringing on his office multiple 
phone - system (particularly during private phone 
conversations) affected President Al Fields of South- 
ern Door Lite Co., Inc., Atlanta, Ga. 
Distraction, another mother of invention in Field’s 
case, led to quick solution: A 6” x 9” piece of ordinary 
felt, at least %” thick, available at any office supply 
store. Fields, below, shows office receptionist Hallie 









SOUTHERN BUILDING SUPPLIES for DECEMBER, 1958 


















q 
P| 
| 
































White how the felt-piece, under phone, pleasantly 
deadens even the harshest ring and cuts down on 
desk-surface scratches. 


Reel Bins Hold Bulky Plastic Pipe 


More lumber dealers are turning to plastic pipe as a 
modern material for water lines. But because it is 
flexible and makes a bulky roll, it presents a storage 
and dispensing problem. 

This problem has been licked by Lowe’s of North 
Wilkesboro, N. C. As shown above, plastic pipe is 
stored in a four-reel bin, fashioned out of plywood 
“and 2x4 shorts. 


Extending up the warehouse aisle in front of the 
bin, a “yard stick” is painted on the floor. This is 
scaled in feet to facilitate the accurate measuring and 
sale of plastic pipe to impatient customers. 


Shadow Patterns Enliven Garden Fences 


Interesting shadow patterns for garden fences can be 
created with louvered upright boards set between 
sturdy two-inch top and bottom rails. 

Either western red cedar or Douglas fir 1x8 or 1x10 
boards make ideal louvers. The angle can be changed 
or reversed for effect. Cedar posts set at eight-foot 
intervals has proved to be most popular spacing. 

The wood may be stained or painted, or left to 
weather to a silvery gray color. 





Got A Good Idea? 


will be paid for every better way, 
3 time-saver or shop short-cut accept- 

ed for publication in this section. A 

photo or rough sketch will make your 
idea more valuable. Only original items, not 
previously published, offered for our exclusive 
use, can be considered. Send them to: South- 
ern Building Supplies, 806 Peachtree St., N. E., 
Atlanta 8, Ga. 
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THRESHOLDS and 
WEATHERSTRIPS 


Model A40 
VP 


Inserts 


This modern 
sweep-over type of 
threshold is completely 
water proof, protected at 
floor contact points with long 
for long: sting vinyl inserts. 
lasting Ve manufacture 45 threshold 
we of ypes. Send for new catalog— 
satisfaction STA. 


Jeu Soitesn Latch Tr 


A750 Aluminum 5” x 4” B750—Brass §” x 4” 
A new fective latch track that will 
fill the g 3 school building demand. 


All Types of Bronze, A 


' Bronze 

w/s 

12 coils andy 
dispenser v 


1775 AIRWAYS PHONE FA 7-8431 +» MEMPHIS, TENN 
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December, 1958 


No boom, but plenty of healthy business activity. That, says the majority of rec- 
ognized business forecasters, is what's in prospect for 1959. Prices, on the 
average, are expected to notch within a l per cent range. Thus, analysts 
scuttle inflation fears, at least for the short run. 





Unemployment may stay as high as 5.7-million — declining only moderately. The 
experts base this prediction on the fact that increased government spending is 
certain at all levels, with some rebuilding of business inventories, coupled 
with a modest upturn of business investments late in the year. 











The use of nuts, bolts, and welds in the construction industry may soon be history. 
That, at least, is what officials of the Eastman Chemical Products, Inc. (an 
Eastman Kodak subsidiary) casually hint while describing their new chemical 
adhesive — a glue which is claimed to weld metal to rubber, enamel to rubber, 


and plastic to glass . . . in one minute flat! 











Dubbed simply "Eastmen 910 Adhesive," the glue is already subject of 

an agreement between Eastman and Armstrong Cork Co., whereby the latter 
will market the product in the United States. Eastman will be sole maker 
of the chemical, and also will market the product in bulk. Chemically, the 


glue is known as methyl 2-cyano acrylate. 





A single drop of the stuff, the company claims, can bind a pair of metals 
weighing several hundred pounds apiece. It dries rapidly, without addi- 
tives or heat application,in less than a minute (in most cases). Two 
major drawbacks, at the moment: It's expensive (about $75 per pound, $10 
per ounce); and it's dangerous if it gets on the skin (since it's consid- 
ered an excellent skin cement, too). Armstrong will sell the adhesive 

in one-ounce $10 bottles (containing about 750 drops each), in $40 lots 
(about a half-pound), and in sample $5 containers (a third of an ounce). 


Watch for a whopping building year in 1959. Total construction next year has been 
estimated at about $54-billion, compared with this year's record of $49.4- 
billion. Actually, building activity in October lent credence to this predic- 
tion for '59. Construction during that month scored a 2.5 per cent gain over 
September (after seasonal adjustment), and ran 3 per cent above last year. New 
building has shown an increase for five consecutive months. The gain since 
May's low point comes to 9.2 per cent. Contract awards for new construction in 
months ahead indicate a further rise in building activity. Actually, building 
industry weathered recession without faltering, and is set to underwrite 


the recovery. 





Silver anniversary for FHA coming up on June 27, 1959. Look for big celebration to 
point out progress made by FHA .. . millions of families helped to home owner- 


ship through FHA mortgage insurance program. Here's something that few tax- 
payers realize: FHA operates at a profit each year .. . Actually costs 


taxpayers nothing. 
SOUTHERN BUILDING SUPPLIES for DECEMBER, 1958 





Southern 
Building 
Supplies: 


Striving to serve these Associations 
which serve building supply 
dealers throughout the South 


Alebame Building Material Exchange — 519 Stallings Building, 
wig a 3, Ala. Executive Secretary: Mrs. Mary K. Harless. 
Tel. 7-3195. President: Emanuel J. Vakakes, Birmingham, Ala. 


Arkansas Association of Lumber Dealers — 727 Pyramid Build- 
ing, Little Rock, Ark. Secretary: E. DeMatt Henderson. Tel. 
FRanklin 5-8283. President: L. A. Hardman, Helena, Ark. 


Building Material Merchants of Georgia — 610 Glenn Building, 
120 Marietta Street, N. W., Atlanta 3, Ga. Tel. JA 3-7349. 
Executive Secretary: Herbert G. Drews. President: Harrell C. 
Murray, Savannah, Ga. 


Cerolina Lumber and Building Supply Association — || 4 Build- 
ers Building, Charlotte, N. C. Secretary-Manager: E. M. Garner. 
Tel. FRanklin 6-1503. President: R. B. McClure, Charlotte. 


Florida Lumber and Millwork Association — 2218 Edgewater 
Drive, P. O. Box 7125, Orlando, Fla. Secretary-Treasurer: Mrs. 
Marie M. Bennett. Tel. GArden 2-3761. President: Arthur C. 
Bivins Jr., Miami, Fla. 


Kensas Lumbermen’s Association — Room 212, Farmers Na- 
tional Bank Building, Salina, Kan. Secretary: Marvin Van Fange. 
Tel 4607. President: A. E. Nickelson, Emporia, Kan. 


Kentucky Retail Lumber Dealers Association — Marion No- 
tional Bank Building, Lebanon, Ky. Exec. Vice-President: Donald 
A. Campbell. Tel. 92. President: Wallace W. Henderson, Hop- 
kinsville, Ky. 

Louisiane Building Material Dealers Association — 528 Florida 
Street, Baton Rouge, La. Exec. Vice-President: R. Needham 
Ball. Tel. 2-4080. President: T. W. M. Long, Shreveport, La. 


‘s Association of Texas — 304 First Federal Savings 
Bidg., Austin 1, Tex. Executive Vice-President: Gene Ebersole. 
Tel. GReenwood 2-1194. President: Ralph G. Campbell, Fort 
Worth, Tex. 


Middle Atlantic Lumbermen’s Association — 1528 Walnut 
Street, Room 1123, Philadelphia 2, Pa. Executive Director: 
Robert A. Jones. Tel. PEnnypacker 5-5377. 


Mississippi Retail Lumber Dealers Association — 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary- 
Treasurer: £. B. Lemmons. Tel. 3-2077. President: Wilson 
Virden, Rolling Fork, Miss. 


National Retail Lumber Dealers Association — 302 Ring Build- 
ing, 18th and M Streets, N.W., Washington 6, D. C. Executive 
Vice-President: H. R. Northup. Tel. NAtional 8-6757. President: 
J. C. O'Malley, Phoenix, Arizona. 


Oklahoma Lumbermen’s Association — 815 Leonhardt Build- 
ing, Oklahoma City, Okla. Secretary-Manager: W. M. Morgan. 
Tel. 7-0338. President: Fred Templeman, Enid, Okla. 


Southwestern Lumbermen’s Association — 512 R. A. Long 
Building, Kansas City 6, Mo. Secretary-Manager: G. Kenneth 
Milliken. Tel. Victor 2-2265. President: W. M. Robinson, St. 
Louis, Mo. 

Tennessee Building Material Association — 711 Broadway, 
N. E., Knoxville 17, Tenn. Secretary-Manager: R. O. Brownlee. 
Tel. 2-0185, President: Harvey F tt, Gallatin, Tenn. 
Virginia Building Material Association — 3305 Monument Ave- 
nue, Richmond 21, Va. Secretary-Manager: Harris Mitchell. 
Tel. EL 8-1749. President: Fred Shortt, Grundy, Vo. 

West Virginia Lumber and Builders Supply Dealers Association 
— P.O. 1589, Fairmont, W. Va. State Secretary: Sam H. 
Diemer. Tel. 364, President: D. G. Ogden, Dunbar, W Vo. 
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our Sereens are 


MACHINE MADE 


by Rudiger-Lang Co. 


ja bao 


| This way we get improved 
quality and a better price” 


Only Rudiger-L 
screen program 
matic machine 
uniformity ... bett« 
for seasonal pea 


ng Co. is equipped to offer you a 
based on the advantages of auto- 
roduction. These include greater 
r quality control...ample volume 

. and lower cost. Until you 
discuss your screen requirements with a Rudiger- 
Lang representative you won’t know how greatly 
you can improve your present position. So write, 
wire or phone : 





| 
| Manufacturers of America’s 
st selling window screens 


: oy Tre-frame. 
TENSIONCife 


| Ro«Awar® 


“eosin Screen specialists since 1923 


Rudiger- 
Lang 
Co. 


2701 Eighth St. * Berkeley 10, Calif, © TH 3-0340 
International Ty Mart * New Orleans, La. « TU 7186 
Distributed in Southern Colifernie by: Rudiger-Lang Screen Products Co. 
8473, Beverly Bivd. ¢ Les Angeles 48 « OLive 3-4100 
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INDUSTRY NEWS 


RAanufacturers, Wholesalers, Associations 





Southeast Sets Home-Building Record 


Every hour in the day during the first half of 1958, an average of 
15 building permits was issued for new home construction in the 
Southeast. 

That record alone, according to the Atlanta (Ga.) field office of the 
U. S. Department of Commerce, was set to meet demands of new 
residents migrating into the seven-state region of Alabama, Fiorida, 
Georgia, Mississippi, Tennessee, and the Carolinas. Older residents 
likewise came up with requirements to add to the score, USDC opined. 

All told, the first six months of the current year produced a total 
of 65,258 permits for new dwelling units in the area — an increase of 
8,033 over the corresponding period in 1957, with nearly all of the 
seven states sharing the new home-building boom. 

The figures were contained in a joint report of the Bureau of Labor 
Statistics, U. S. Department of Labor, and USDC which, credited 
Alabama with the issuance of 9,136 permits in the first half of this 
year; Florida, 31,268, fourth largest of all states; Georgia, 9,017; Mis- 


sissippi, 1,672; North Carolina, 5,917; South Carolina, 1,694; and Ten- 
nessee, 6,554. 

It brought a 46 per cent increase in Alabama over 1957, 21 per cent 
in Georgia, 39 per cent in Mississippi, 29 per cent in North Carolina, 
and 39 per cent in Tennessee. In Florida, the rise was slight, and in 
South Carolina, a 2 per cent decline resulted. 

For the seven-state region, the 1958 permits represented a 14 per cent 
gain over 1957, which compared with a 5 per cent advance for the nation. 


Building Boasted ‘Best’ 
Rouses Wright’s Wrath 


“If anything less Virginian could 
be imagined, I could not.” 

That was noted architect Frank 
Lloyd Wright’s recent opinion of 
Reynolds Metals Co.’s new general 
office building in Richmond, Va. 
Thirteen other leading architects, 
however, essentially defined the 
Richmond structure as the most 
significant in Virginia since Thomas 
Jefferson designed the University 
of Virginia in the early 1800’s. 

This opinion — according to 
Leslie Cheek Jr., director of the 
Virginia Museum of Fine Arts — 
resulted from an impartial his- 
torical survey conducted by the 
museum. Frederick D. Nichols and 
William B. O’Neal, associate pro- 
fessors at the University of Vir- 
ginia’s school of architecture, pur- 
portedly traveled throughout the 
state to select 12 buildings accepted 
as best examples of architecture in 
the Old Dominion since the close 
of the Revolutionary War. 

“Architecture in Virginia, 1776- 


1958,” a 42-page survey recently 
published by the Virginia Museum, 
reported results of this study, 
which concluded that the new 
Reynolds building was “Virginia’s 
best since Jefferson.” The conclu- 
sion was subsequently endorsed by 
11 other recognized architectural 
experts. 


Southeastern Lumbermen 
Accept CGLA as Associate 


The Southeastern Lumbermen’s 
Club has accepted the Carolina- 
Georgia Lumbermen’s Assn. on an 
associate membership basis, stip- 
ulating that it be given reciprocal 
privilege of joining CGLA. 

That was the major action taken 
by SELC at its regular fall meet- 
ing in Savannah, Ga., in October. 
The club officially approved the 
national wood promotion program, 
earlier launched by the National 
Lumber Manufacturers Assn. The 
annual meeting of SELC was ten- 
tatively set for the Dinkler Plaza 
Hotel, Atlanta, Ga., in February. 


ARTHUR M. KING of Louisville, Ky., has 
been elected president of the National In- 
stitute of Wood Kitchen Cabinets. He had 
served as Institute treasurer for the past 
year. A graduate of the Massachusetts In- 
stitute of Technology, King is vice-president 
and general manager of ‘the Wood Products 
Division of the Mengel Co. at Louisville. 


K&M Kicks Off Major 
Expansion Program 


Keasbey & Mattison Co. — 85- 
year-old manufacturer of asbestos, 
magnesia, and asphalt products — 
has initiated a major building 
program in Ambler, Pa., to include 
a new office building and a modern 
research and development center. 

Completely air-conditioned, the 
new office building will house 
K & M’s executive, financial, pur- 
chasing and statistical activities in 
two floors comprising 20,000 square 
feet. Completion is anticipated for 
mid-summer, 1959. 


John Flood Sr. Dies; 
Ruberoid Director 


John J. Flood Sr., a director of 
the Ruberoid Co., died recently at 
Fort Worth, Texas. 

Flood was a vice-president of 
Ruberoid from 1952 until his re- 
tirement in 1955. He was elected 
to the Ruberoid board in 1952 and 
continued as director and consul- 
tant until his death. 
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For weather-resistant siding... 


suggest INCENSE CEDAR 


.durable, workable and carefully dri 





ee 




















INCENSE CEDAR -one of the country’s best 
siding materials. Incense Cedar weathers beautifully, and 
it provides a high dimensional stability against swelling 
or shrinkage. For protection against heat and cold, 
Incense Cedar is one of the finest wood insulators. It 
readily takes—and holds—paint or any of the many varieties 
of modern finishes. With Incense Cedar, you have one 
of the finest siding materials available. 

For paneling and woodwork, Incense Cedar is also a 
popular choice because of its characteristic knots, 
graceful grain and fine workability. It is resistant to daily 
wear and is easy to maintain. Incense Cedar is usually 
available in mixed car shipments. Inquire from your 
Western Pine Mills. 
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te for FREE illustrated folder 
out Incense Cedar to: 
ESTERN PINE ASSOCIATION, 
it. 702-K, Yeon Building, 


tland 4, Oregon. 


Western Pine Association 


or mills manufacture these woods to high 
rds of seasoning, grading and measurement 


idaho White Pine - Ponderosa Pine - Sugar Pine 
White Fir + Incense Cedar - Douglas Fir - Larch 
Red Cedar-Lodgepole Pine-Engelmann Spruce 


Today's Western | »e Farming Guarantees Lumber Tomorrow 


For more details on above items, use Coupon on Page 49 








1 OR VELL Nails Now Come | 


In Modern 50 Ib Caddys 


Hundred-pound nail containers have gone the way 
of old-fashioned kegs! We're no longer packing 
nails that way. Now every type, size, and finish of 
top-quality DixisTEEL Nails come only in the handy 
50-pound Nail Caddy. It is strong, durable, and 
weather-proof. It is far more convenient and easier 
to handle — both for you and your customers. 


orver (DPV Nats FoR EVER 


Here are a few of the many 


BRIGHT—GALVANIZED 


Made Only by 


ATLANTIC STEEL COMPANY - AT 


P. O. Box 1714 


For more details on above items, use Coupon on Page 49 
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New ‘Dry’ Lumber Standard Adopted 
By Southern Building Code Congress 


Future home-owners in 798 
Dixie cities and towns can look 
forward to lumber structures with 
greater immunity to shrinkage 
and decay, as the result of action 
taken at the 14th annual conven- 
tion of the Southern Building Code 
Congress in Biloxi, Miss., during 
November. 

Also approved was a require- 
ment that American Lumber 
Standard sizes be set as “dry” or 
net sizes. Since ALS sizes are the 
yardstick by which consumers buy 
lumber, this provision reportedly 
will assure the buyer that he will 
get the net amount of lumber he 
pays for, and not something less, 
as in the case of green lumber. 

The “dry” lumber provisions 
were approved by a seven-man 
building code research and revi- 
sion committee, the action being 
reported by chairman Edwin B. 
Lancaster, Auburn, Ala. This ap- 
proval essentially guarantees the 
standard’s adoption in the 798 
Southern towns where the South- 


Ruberoid Co. Anticipates 
Funkhouser Acquisition 


To integrate important sources 
of raw material used in producing 
asphalt roofing, the Ruberoid Co. 
anticipates exchanging shares of 
its capital stock for assets and busi- 
ness of the Funkhouser Co., Hag- 
erstown, Md. 

So announced E. J. O’Leary, 
Ruberoid president, who said that 
final terms of the acquisition are 
subject to approval of the board 
of directors of each company. 

Funkhouser, founded in 1914, is 
one of the largest manufacturers 
of roofing granules, the mineral 
used to surface asphalt shingles. 
The company operates quarries 
and mines at Fairmount, Ga., and 
Hartwell, Ga., in addition to sev- 
eral Pennsylvania mines. 

Funkhouser properties will be 
operated as a separate division of 
Ruberoid, with headquarters at 
Hagerstown, Md. Sales will con- 
tinue under supervision of Richard 
N. Funkhouser, present vice-presi- 
dent and assistant treasurer of 
Funkhouser. 


ern Standard Building Code is 
presently in force. 

The majority of lumber agencies 
and associations in the South back- 
ed the proposal vigorously, includ- 
ing the Mississippi Pine Manufac 
turers Assn., Southern Pine Assn. 
Alabama Forest Products Assn., 
Arkansas Forest Products Assn., 
Southern Pine Inspection Bureau, 
Lumbermen’s Assn. of Texas, and 
the Southeastern Pine Marketing 
Institute. 


Georgia-Pacific Reports 
9-Months’ Record Earnings 


Record earnings for the third 
quarter and first nine months were 
reported recently by the Georgia- 
Pacific Corp. 

Third-quarter net income after 


taxes was $2,788,877, an increase 


of 37 per cent over the correspond- 
ing period of 1957. This figure also 
showed a 34 per cent increase ove! 
the second quarter. Sales for this 
year’s third quarter were $40,819, 


986, as against $34,532,600 for the 


comparable ’57 period. 

For the nine months ended Sep- 
tember 30, 1958, G-P’s net profits 
were $6,791,935, compared with 
$6,274,281 for the similar period 
last year. Sales of $112,810,789 fo: 
the nine-month period were also 
at a record high; sales for the 
comparable period last year wer« 
$108,055,587. 


Sound-Quieting Tile Sets 
Six-Month Sales Record 


Sales of perforated insulation 
board tile to lumber and building 
supply dealers in the first six 
months of 1958 topped record sales 
of the same period last year by 
approximately 15 per cent. 

Charles M. Gray, manager of 
the Insulation Board Institute in 
Chicago, said that the spurt in til 
sales to retail outlets over the last 
18 months indicated an awakening 
to the importance of residential 
sound conditioning on the part of 
home-owners. 
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CIVIC CENTER IN WOOD — This recently- 
completed Sanford, Fla., civic center of wood 
and glass constituted a half-million-dollar 
capital improvement program by city officials 
in 1956. The wood design reportedly saved 
the city $18,000 in over-all construction 
costs. Note how laminated arches reach floor 
evel, while horizontal beams bridge rear 
>anquet area. 


Permiteco, Inc., Buys 
Two Permite Divisions 


R. Wain Bowman, former vice- 
resident of Aluminum Industries, 
ne., has announced formation of 

new company which has pur- 
hased the Permite Paint Division 
om Aluminum Industries, Cin- 
nnati, and its subsidiary Permite 
’roducts Co., Modesto, Calif. 

The new company, Permiteco, 
ne., will manufacture and distrib- 
te aluminum paints, specification 
arnishes, membrane concrete cur- 

compounds, and allied con- 
truction materials. These prod- 
ts will continue to be sold na- 
ynally under the brand name of 
Permite, through established dis- 
tributors. 

3owman will serve as president 

f Permiteco. 


Globe Hoist Purchases 
Pacific Curtainwall 


Globe Hoist Co., manufacturer 
f automotive hoists and industrial 
aterials handling equipment, has 
quired controlling interest in 
cific Curtainwall, Inc., of Long 
seach, Calif. 

Pacific Curtainwall, Inc., manu- 
icturer of fabricated, sections of 
valls and windows, was formed 
n 1956. Douglas B. McFarland will 
ontinue as general manager of the 
ompany. 





INDUSTRY NEWS 





IT’S ALL IN THE WALL — Purportedly a cinch for the most ordinary do-it-yourselfer is this 
built-in wall, jointly unveiled by United States Plywood Corp. and AMF DeWalt Power Tools. 
A mere 16’ long, the built-in wall incorporates a radio-TV-hi-fi center, luxurious hide-away 
bar, woman's sewing center, and disappearing wall-bed. The entire unit occupies just 28” of 
a room‘s depth. Foldback doors permit each wall section to be opened and used separately. 
When closed, an appearance of a solid wood-paneled wall is achieved. 


Hike in Private Building Projects 
Anticipated in 1959 by F. W. Dodge 


Construction in 1959 will set 
new records, both in contracts 
awarded and in work put in place, 
according to the F. W. Dodge Corp. 

Contracts in 1959 for all types 
of construction will total $35.6- 
billion, a three per cent increase 
over this year’s estimated $34.7- 
billion, according to Dodge figures. 

The principal upward push in 
construction contracts next year, 
according to Dodge, is expected 
in private projects, in contrast to 
this year, where government-own- 
ed construction sparked the recov- 
ery from the recession. 

A 14 per cent increase is ex- 
pected to come in contracts for 
new factory buildings, this to rep- 
resent a recovery to a modest 
total. Dodge predicts that if better 
business should cause management 
to revise upward its plans and 
appropriations for plant and equip- 
ment above presently - indicated 
levels, the figure could go sub- 
stantially higher. 

Total public and private hous- 
ing starts this year are estimated 
at 1,160,000, and no change is 
indicated in this figure for 1959. 
Consideration should be given the 
adverse influence of rising interest 
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rates on VA and FHA programs, 
and the possibility of offsetting 
actions by Congress and the Ad- 
ministration in 1959. Because of 
rising costs, dollar volume of resi- 
dential contracts is estimated at 
one per cent above the 1958 level, 
but in view of a trend toward 
smaller units, including apart- 
ments, physical volume as meas- 
ured in floor area is expected to 
decline by two per cent. Dollar 
volume of residential contracts in 
1959 is estimated at $14.3-billion. 


U. S. Plywood Relocates 
West Coast Offices 


United States Plywood Corpora- 
tion’s West Coast purchasing office 
has been moved from Seattle, 
Wash., to Eugene, Ore., under the 
direction of Wallace E. Williams, 
who formerly managed the Mid- 
west and Southern divisions of the 
company. 

Vice-President Gene C. Brewer 
said the move was made because 
of increasing independent mills 
wanting the company tv distribute 
products. 


(Continued from page 11) 


17 Southern States Gain 
In ‘58 August Contracts 


Of 19 Southern states, 17 came 
up with substantial gains in con- 
tracts for future construction in 
August, as compared to the same 
month last year, according to the 
F. W. Dodge Corp. 

Delaware and Texas showed the 
highest gains, with a percentage 
of increase of 73% and 65%, re- 
spectively. Only two states fell 
below the 1957 level for August 
— Mississippi, down 53%; and 
Georgia, down a fraction of 1%. 

Dodge reported the other “gain- 
ers” as Arkansas, up 51%; West 
Virginia, 45%; Kentucky, 41%; 
South Carolina, 33%; Maryland, 
27%; District of Columbia, 24%; 
Oklahoma, 23%; Missouri, 15%; 
North Carolina, 10%; Kansas, 
6%; and Florida and Tennessee, 
both up a fraction of 1%. Dodge 
reported that Louisiana, Alabama, 
and Virginia all showed substan- 
tial gains. 


G-P Curtails Production 
Te Avoid Market ‘Glut’ 


Anticipating seasonal slowing of 
the building market, the Georgia- 
Pacific Corp. has curtailed fir ply- 
wood production 15 to 20 per cent, 
according to President Robert B. 
Pamplin. 

Pamplin said the move was de- 
signed to help avoid repetition of 
last year’s glutted market, which 
reacted badly upon the whole in- 
dustry. It was stressed that the 
curtailment is being made despite 
the fact that construction is at 
record levels and every indicator 
shows it will continue high. 


Penn-Dixie Net Up 49%; 
Sales Show 17% Increase 


Net income of the Penn-Dixie 
Cement Corp. for the nine months 
ended September 30, 1958, totaled 
$6,311,019, an increase of 49 per 
cent over net income of $4,229,925 
in the comparable period of 1957. 

Net sales for the first nine 
months of 1958 totaled $36,032,079, 
an increase of 17 per cent over 
net sales of $30,759,522 for the 
comparable 1957 period. 
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BARCLITE.... 
GOING UP 
EVERYWHERE! 
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Barclite reinforced fiber glass panels . . . designed with you in mind. Versatile . . . unlimited applications inside and out . . . in home, 
commercial and institutional use. Economical . . . easy to install, easy to maintain. Beautiful 13 decorator colors . . . 2 textures 
.. . for any decor. Shatterproof . . . pound for pound stronger than steel. Translucent . . . k« sun's glare out . . . diffuses light. Get 
the whole booming story on Barclite . . . it’s the best buy in building! Write for samples and consultation services for your specific needs today! 


BARCLITE CORPORATION OF AMERICA’ 


*an affiliate of Barclay Manufacturing Company, inc. 
Dept. S812, Barclay Building, New York 51 


SOUTHERN BUILDING SUPPLIES for DECEMBER, 1958 For more details on above items, use Coupon on Page 49 





For more details on above items, use Coupon on Page 49 


bney 


Fir plywood is still on the upswing. Dealer 
sales are up for the tenth consecutive year. Good 
times, bad times or just in between . . . dealers who 
push plywood can always count on steady volume, 
fast turnover and predictable profits. 


The reason is clear. No other material gives you 
such a broad range of customers and prospects — 
builders, industrials, do-it-yourselfers. And no other 
material gives you such solid sales backing—national 
advertising, field promotion, publicity and merchan- 
dising aids. 

The key to plywood profits is an adequate 
inventory. Make sure it’s big enough—with a bal- 
anced selection of types, grades and sizes—to supply 
all your customers’ requirements. 
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‘DE PAY 


TESTED : 


QUALITY, 


in Fir Plywood 


Another DFPA exclusive! Plans, ideas and sales tools to help you get 
a bigger share of new home sales with your own Home Planning Center 


10 new home designs, styled for 
every taste and budget by Architect 
Chris Choate. You control the sale from 
start thru contract with complete blue- 
prints and material lists for either con- 
ventional or Lu-Re-Co building systems. 


10 new ales tools include every- 
thing needed to start your Home Plan- 
ning Center—color transparencies plus 
table top viewer... punch-out models... 
literature ...display material...ad mats. 





plete infor 


*Write (USA only) Douglas Fir Plywood Association, Tacoma 2, Washington, for samples and 
REMEMBER! Stock and sell only DFPA quality grade-trademarked plywood 
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SPA MACHINERY EXPOSITION PLANS — As members of a recently-organized SPA ex- 
hibitors advisory committee, these men are drafting preliminary plans for the Southern Pine 
Assn.’s 1959 Machinery Exposition. The show will be held in conjunction with SPA’s 44th annual 
convention on April 11-13, in New Orleans’ Municipal Auditorium. 

Pictured above are (I. to r.) John Gillespie, Newman Machine Co., Greensboro, N. C.; 
Committee Chairman W. R. Warner, Bradley Southern Division, Potlatch, Inc., Warren, Ark.; 
Robert E. Howe, Wood-Treating Chemicals Co., St. Louis, Mo.; and J. F. Bethea, Soderhamm 


Machinery Manufacturing Co., St. Louis, Mo. 


Barrett Sizing Process 
Limits Pitch Absorption 


A new sizing process that pre- 
vents unnecessary pitch absorption 
is now used by Allied Chemical’s 
Barrett Division in the manufac- 
ture of roof insulation board, ac- 
cording to President H. Dorn 
Stewart. 

The new process limits pitch 
absorption to the surface area of 
the roof insulation and prevents 
absorption into the rest of the 
board, Stewart said. This report- 
edly provides maximum thermal 
efficiency of the board in each 
thickness, because the entire board 
acts as an insulator; and lower 
material and labor costs because 
less pitch is wasted by absorption. 


Lumber Production Shows 
9% Decline at Mid-’58 


National production of lumber 
in the first half of 1958 totaled 
over 15-billion board feet, accord- 
ing to estimates of the National 
Lumber Manufacturers Assn., a 
decline of nine per cent from the 
corresponding period of last year. 

Shipments from lumber mills 
this year were seven per cent be- 
low the first half of 1957, while 
new orders booked were down 
eight per cent. 
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Gross mill stocks of lumber, 
totaling 9.2-billion board feet at 
the end of June, show a decrease 
of six per cent from year-ago 
levels. 

Unfilled order files at the mills 
as of June 30, 1958, totaling an 
estimated 1.9-billion board feet, 
were down five per cent. 


Increased Copper Use 
Said to Cut Home Costs 


Use of copper in new homes, at 
its current low price, is said to be 
doing much to keep new home 
prices within price categories bene- 
fitting most from the recent easing 
of FHA and VA mortgage terms. 

That is the opinion of R. H. 
Chittim, staff manager, Tube Divi- 
sion of Chase Brass & Copper Co., 
who recently stated that builders 
had reduced labor and material 
costs through added use of copper 
tube and fittings. 

Chittim said that reports from 
builders and contractors, alike, in- 
dicated that savings resulted from 
elimination of basement and foun- 
dation walls in slab-type houses. 
The best type of heat, he contend- 
ed, was radiant heat from coils of 
copper tube imbedded in the con- 
crete slab that forms floors of these 
homes. Such heating method cuts 
costs by eliminating the need for 
conventors and radiators, he said. 


(Continued from page 12) 


SPIB Board Amends 
1956 Grading Rules 


By action of its board of gov- 
ernors, the Southern Pine Inspec- 
tion Bureau has amended the 1956 
Southern Pine grading rules to 
eliminate the provision permitting 
pieces of dimension lumber with 
less than four rings to the inch, 
but not less than three if otherwise 
No. 1, to be classified and sold as 
No. 2. 

This amendment, presently effec- 
tive, requires the No. 2 grade of 
Southern Pine 2” dimension and 
the No. 2 SR grade to be medium 
grain (at least four rings to the 
inch) without exception. 

The SPIB has approved the 
FHA stand that all lumber stress 
ratings must meet Forest Products 
Laboratory and ASTM require- 
ments in every respect. 

As a resuit of this change, it 
will be possible for the FHA to 
assign spans for No. 2 Southern 
Pine dimension, in cases limited 
by deflection, equal to those for 
No. 1 or better grades. 


Tait Mfg. Co. Announces 
50% Research Expansion 


A 50 per cent expansion of the 
research and engineering division 
of the Tait Manufacturing Co. has 
been announced by Louis Wozar, 
company president. 

Through an addition of person- 
nel and facilities, the division will 
be enlarged, with the size of the 
testing laboratory doubled, Wozar 
said. All operations will be under 
the direction of Vice-President 
Kenneth Lung. 


Manuel H. Fidalgo Dies; 
Maule Engineering V-P 


Manuel H. Fidalgo, 47, vice- 
president-engineering for Maule 
Industries, Inc., Miami, Fla., died 
recently. 

A native of Puerto Rico, Fidalgo 
was a mechanical engineering 
graduate from Rensselaer Poly- 
technic Institute at Troy, N. Y. 
He was associated with the water 
resources authority of Puerto Rico 
before he joined Maule in 1955 as 
a vice-president. 
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Anodizing-Pius protects MetaLane from corrosion, 
discoloration, wear—eliminates friction, prevents binding 


The more costly aluminum alloy, from an added coating. It will not wear off, nor 
which MetaLane® is made, is produced lose its bright satiny beauty. MetaLane 
to Monarch’s unusually strict specifications won't corrode, won’t stain surrounding 
for resiliency, tensile strength, hardnessand masonry and millwork, won’t cause win- 
formability. Anodizing, plus several other dows to stick and bind, will never lose its 
finishing steps including sealing of the sur- efficient weather-tightness. 

face with a lubricant, converts this alloy §[nsist the windows and doors you sell be 
into MetaLane. equipped with MetaLane weatherstrip. Its 
The silvery, glass-hard and friction-free superior protection and value are perma- 
finish of this perfect weatherstrip material nent, but its cost isno greater than ordinary 
is actually a part of the metal, not simply weatherstrip. 























Monarch is the Originator of anodize minum weatherstrip. 
MONARCH METAL WEATHERSTRIP CORP. + 6343 ETZEL AVE. « ST. LOUIS 14, MO. 
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September Contracts Show 
Highest Increase Over ‘57 


Contracts for future construction 
in the United States in September 
totaled $3.2-billion, an increase of 
26% above the like month of 1957, 
F. W. Dodge Corp. reported. 

The September increase of 26% 
was the greatest increase over the 
corresponding month of 1957 that 
has been reported so far this year, 
according to Dodge vice-president 
and economist George Cline Smith. 

September marked the third 
consecutive month with an in- 
crease of more than 20% over last 
year, and the fifth consecutive 
month in which the dollar volume 
of contracts amounted to more 
than $3-billion, Smith said. 

Public-ownership contracts rose 
29% over September, 1957, and 
private projects were up nearly 
25%. 


Figures Show Untapped 
Market for Kitchens 


During the next ten years the 
total kitchen market will double 
from its estimated present size of 
$1.25-billion. 

This opinion was expressed by 
Lawrence Gralla, president and 
general manager of Kitchen Busi- 
ness magazine, in a recent address 
to the training school for kitchen 
specialists at Michigan State Uni- 
versity. 

The school was conducted in co- 
operation with the National In- 
stitute of Wood Kitchen Cabinets. 
Among the speakers was George 
T. Warren of General Electric’s 
kitchen design bureau, Louisville, 
Ky. He reported that a recent 





survey among 72,000 purchasers 
of appliances showed that 52.8 per 
cent place kitchen modernization 
at the top of their lists of planned 
home improvements. 

The fact also was emphasized 
that returns from a questionnaire 
distributed to 80,000 persons by 
the Home Improvement Council 
revealed 55.2 per cent expressed 
need for kitchen cabinets. The 
market for cabinets was shown to 
be greater than for any other prod- 
uct category handled by retail 
lumber dealers. 


Pittsburgh Plate Glass 
To Open $20-Million Plant 


The $20-million plant for Pitts- 
burgh Plate Glass Co.’s Carolina 
fiberglass division reportedly is 
taking shape at a 135-acre site 
west of Shelby, N. C. 

Since ground was broken in 
February, over 8,700 cubic yards 
of concrete have been poured. 

The plant will produce all known 
types of continuous filament yarns, 
used in both decorative and in- 
dustrial fabrics and for reinforcing 
plastic and paper products. 


Owens-Corning Establishes 
Atlanta Insulation Center 


To expedite Southeastern deliv- 
eries of its residential building 
insulation, the Owens - Corning 
Fiberglas Corp. has established a 
distribution center in Atlanta, Ga. 

The center reportedly will af- 
ford 24- to 48-hour delivery to 
eastern Tennessee, Alabama, Geor- 
gia, western North Carolina, and 
western South Carolina. 


(Continued from page 16) 


NEW ASPB MEMBERS—Looking over proofs 
for the Arkansas Soft Pine Bureau’s 1959 
advertising campaign are representatives of 
three mills which have recently joined the 45- 
year-old organization. E. C. Gates (standing) 
of Fordyce Lumber Co., Fordyce, current 
ASPB Chairman, looks on ds (I. to r. seated) 
Horace Cabe, Gurdon Lumber Co., Gurdon; 
Joe Schroeder, Reynolds-Draper Lumber Co., 
El Dorado; and John E. Fox, W. S. & Sons 
Lumber Co., Pine Bluff, inspect the proofs. 





CONVENTION 
CALENDAR 





JANUARY 8-10: National Orna- 
mental Iron Manufacturers Assn., 
Atlanta Biltmore Hotel, Atlanta, Ga. 
Exhibits. 


JANUARY 12-14: Kentucky Re- 
tail Lumber Dealers Assn., Kentucky 
Hotel, Louisville. Exhibits. 


JANUARY 18-22: National Asso- 
ciation of Home Builders, Coliseum, 
Chicago. Exhibits. 


JANUARY 23: National Plywood 
Distributors Assn. (Southern Region), 
Roosevelt Hotel, New Orleans. 


JANUARY 25-28: Southwestern 
Lumbermen‘s Assn., Municipal Au- 
ditorium, Kansas City, Mo. Exhibits. 


FEBRUARY 4-6: Middle Atlantic 
Lumbermen’s Assn., Chalfonte-Had- 
don Hall, Atlantic City. Exhibits. 


FEBRUARY 4-6: Home Improve- 
ment Products Show, Coliseum, New 
York City. Exhibits, 


FEBRUARY 15-17: Mid-South 
Convention and Building Material 
Show, Municipal Auditorium, Mem- 
phis, Tenn. Sponsored by Tennessee 
Building Materials Assn. 


FEBRUARY 18-20: Virginia Build- 
ing Material Assn., Hotel Roanoke, 
Roanoke. 


FEBRUARY 24-26: Carolina Lum- 
ber and Building Supply Assn., 
Columbia Township Auditorium, Co- 
lumbia, S. C, Exhibits. 


MARCH 5-7: West Virginia Lum- 
ber and Builders Supply Dealers 
Assn., Hotel Prichard, Huntington, 
W. Va. Exhibits. 


MARCH 17-19: Louisiana Build- 
ing Material Dealers Assn., Jung 
Hotel, New Orleans. Exhibits. 


MARCH 19-21: Southeast Trade 
Exposition (Sheet Metal-Roofing- 
Heating-Air Conditioning Contrac- 
tors’ Assn.), Atlanta Biltmore Hotel, 
Atlanta, Ga. Exhibits. 
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PAOCOVING UP 
im the industry 





Reynolds Aluminum Supply Co. 
. - . SANFORD S. DAVIDSON has been 
named manager of the expanded 
Jacksonville, Fla., warehouse oper- 
ation of this industrial metals and 
building materials distributor. 
Davidson was formerly assistant 
branch manager in the company’s 
Birmingham warehouse. 


Keasbey & Mattison Co. ; 
EDWARD J. BUCZKOWSKI, formerly 
director of manufacturing, has 
been elected vice-president of 
production for this manufacturer 
of asbestos, magnesia, and asphalt 
products. ROBERT A. SCHNEIDER, for- 
merly technical director, has been 
elected vice-president, engineer- 
ing. GEORGE BARGE, treasurer, has 
been elected a director of the com- 
pany and chief financial officer, 
succeeding W. L. Spielberger, who 
is retiring after 21 years with 
K & M. ALBERT F. HUMLHANZ, for- 
merly assistant to the treasurer, 
has been elected assistant treas- 
urer and appointed controller. 


Alpha Portiand Cement Co... . 
DANIEL L. ZIEGLER has been ap- 
pointed assistant to the vice-presi- 
dent, operations, at the company’s 
home office in Easton, Pa. Ziegler 
has been company project man- 
ager. A mechanical engineering 
graduate of Lafayette College, he 
was made maintenance engineer 
for the company in 1946 and east- 
ern division superintendent in 
1948. 


Ziegler Steiner 

The Payne Co. . . . WILLIAM F. 
STEINER has been named sales 
manager for this West Coast 
manufacturer of heating and air 
conditioning equipment. Steiner 





joined the company as a factory 
sales engineer in the northern 
California area. He has been as- 
sistant sales manager prior to this 
latest appointment. 


Borg-Warner Corp. . . . WILLIAM 
B. LARSEN has been appointed di- 
rector of advertising and market- 
ing for the Atkins Saw Division 
of Borg-Warner. He was formerly 
advertising and sales promotion 
manager for Stewart - Warner’s 
South Wind division. 


Preway, Inc... . R. W. FORDYCE has 
been appointed Southeastern re- 
gional sales manager of this Wis- 
consin Rapids, Wis., manufacturer 
of built-ins and space heaters. This 
West Virginia Wesleyan graduate 
will supervise Preway sales repre- 
sentatives in North and South 
Carolina, Georgia, Tennessee, Ala- 
bama, Florida, and portions of 
Louisiana and Mississippi. 


Fordyce 


A & F Tileboard Co., Inc... . 
ROBERT F. MOLLOY has been ap- 
pointed sales manager for this 
Alexandria, La., tileboard manu- 
facturer. Molloy will direct plans 
to increase A & F’s distribution 
to major distributors throughout 
the U. S. He was formerly sales 
manager for the Navaco Corp. of 
Dallas, Texas. 


Desmond Bros... . J. H. MITCHELL 
has been appointed national sales 
manager for Deft Wood finish. He 
has been regional sales manager 
for Deft in the mid-central states 
with headquarters in Kansas City. 


Minnesota & Ontario Paper Co. 

. HAROLD F, RATHBUN has been 
promoted to plant manager for the 
National Pole and Treating divi- 
sion. As former assistant plant 
manager, Rathbun has supervised 
National Pole operations at Frid- 
ley, Minn. WARREN W. BROOKS has 
been named assistant supervisor 
of wood preservation for the divi- 
sion. 


(Continued from page 18) 


Block Bromberg 


National Woodworks, Inc. : 
ROBERT W. BLOCK has been appoint- 
ed president of this Birmingham, 
Ala. manufacturing firm of pack- 
aged door and window installation 
units. F. WALLACE BROMBERG has 
been named company treasurer. 
With the company since its found- 
ing in 1946, Block has served as 
sales manager and as executive 
vice-president for the past 20 
months. Since he joined National 
Woodworks in 1950, Bromberg has 
been office manager and purchas- 
ing agent. 


Filon Plastics Corp. .. . Assuming 
his newly-assigned duties as 
Southeastern regional sales man- 
ager for this El Segundo, Calif., 
corporation, MARK E. GOLDAN will 
head the company’s regional sales 
office in Atlanta, Ga. This office 
serves North and South Carolina, 
Georgia, Tennessee, Florida, Ala- 
bama, Mississippi, and the eastern 
half of Louisiana. Goldan, prior to 
joining Filon two years ago, was 
in lumber sales in Los Angeles. 


Maule Industries . . . VERNON M. 
HANSON has been appointed man- 
ager of Maule’s new concrete and 
concrete block plant at Murdock, 
Fla. Hanson joined the company 
in 1948 as a shipping clerk. Suc- 
ceeding Hanson as manager at 
Tropical is ASA W. DASHER, former- 
ly in charge of concrete operations 
at the company’s Miami Beach 
plant. Replacing Dasher at Miami 
Beach is FRANCIS M. GOFF, who has 
been a Maule Industries service 
representative in Miami Beach 
since 1954. 


General Portland Cement Co, . 

The board of directors of this Chi- 
cago firm has elected SMITH w. 
STOREY to the newly created office 
of chairman of the board of di- 
rectors. He continues as president 
and chief executive officer of the 
company. E, L. Gibson has been 
named executive vice-president. 
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Everyone benefits from the “hidden values” 
in PALCO Redwood Siding 


To the architect, builder and dealer whose year, The Pacific Lumber Company has 
futures depend on satisfied customers — to constantly improved methods to maintain 
the owner and lender who have a right to economy of production along with recog- 
demand low maintenance and protected nized highest iformity of grade. With 
investments, Palco Architectural Quality Palco, you can be sure of the scientific kiln 
Redwood Siding has permanent “hidden drying, cutting, grading and shipping nec- 
values.” Corners stay tight. Boards stay flat. essary to bring out the values in which 
Nailing stays put. Paint lasts longer, and Redwood can el — dimensional stability, 
unpainted natural beauty outlasts a life- freedom from swelling and shrinkage, paint 
time without a moment’s attention. holding ability, resistance to weather, in- 

Yet there’s no extra premium cost for sects and decay. For these permanent “hid- 
these “hidden values.” Now in its 90th den values” — specify Palco Redwood Siding. 


Sythe la a dont, (DA\ (L: 8 OD. 


THE PACIFIC LUMBER COMPANY 


Since 1869 + Mills at Scotia, California 


100 BUSH ST., SAN FRANCISCO 4 © 35 E. WACKER DRIVE, CHICAGO 1 © 2185 HUNTINGTON 0 AN MARINO 9, CALIF. 
MEMBER OF CA 4 E.SS Ow: tA REowooo A O ¢ 83-4 & 8 
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Andersen Beauty-Line* Units (left) used with Andersen 30" Flexivents® (right). * PATENT PENDING 


How much easier it is 


ou start off on your calls with a wonderful feeling of confidence. 

You're handling Andersen WINDOWALLS—the finest windows in the 
U.S.A. And just about everybody you call on—builders, architects, 
homeowners, too—not only knows them, but respects them. 


When it comes to straight selling features, you’ve got the edge, too. 
No windows are made with such precision craftsmanship. No windows 
install easier. None can match Andersen WINDOWALLS record for 
trouble-free service. None are so beautiful. And all Andersen WINDOWALLS 
are Penta-treated for permanent protection against termites and decay! 


Advantages like these have made Andersen WINDOWALLS the 
best selling windows in the nation for years. These same advantages can 
make them your best seller, too. Why not get all the facts by phoning one 
of the Andersen Distributors listed at the right. Or, if you prefer, 
by writing Andersen Corporation, Bayport, Minnesota. 


ANDERSEN CORPORATION * BAYPORT, MINNESOTA qQw 





ee eee! 








Quickly available from complete 


ALABAMA 
Birmingham Sash & Deer Co., Birmingham 


FLORIDA 
Huttig Sash & Door Co., Jacksonville 


GEORGIA 
Huttig Sash & Door Co., Atlanta 


KANSAS 
Rock Island Wholesale Co., Wichita 
United Sash & Door Co., Wichita 


KENTUCKY 
Huttig Sash & Door Co., Louisville 
Weyerhaeuser Distributing Yard, Louisville 


LOUISIANA 

Davidson Sash & Door Co., Alexandria, Lafayette and 
Lake Charles 

New Orleans Sash & Door Co., New Orleans 

United Sash & Door Co., Baton Rouge 





to sell Andersen\\indowalls 


TRACE MARK OF ANOERSEN CORPORATION 


stocks of these distributors: 


MARYLAND 
Morgan Millwork Co 


MISSOURI 

American Sash & Doo 
Lumbermen's Supply C 
Huttig Sash & Door Co 


imse-Schilling Sesh & [ 


Teombs & Co., Spri) 


NORTH CAROLINA 
Huttig Sesh & Door Co 
TENNESSEE 

Huttig Sesh & Door Co 
Memphis Sash & Doo: 


TEXAS 
Davidson Sash & Doo 
Huttig Sash & Door Co 


VIRGINIA 
Huttig Sash & Door Co 
Mergan Millwork Co. 


Aansas City 
loseph 
ais 


Co., St. Louis 


ille and Nashville 
Vemphis 


fustin 





Contact Your Nearest 
Dierks Representative: 
ARKANSAS 
EL DORADO 
Billy Jack Smith 
721 Liberty 
FT. SMITH 
Bill Chisholm 
P.O. Box 744 
LITTLE ROCK 


F.6, Box 2098 


a | F. Landes 
P.O. Box 2098 
KENTUCKY 
OWENSBORO 
Russell McAlister 
P.O. Box 391 


LOUISIANA 
ALEXANDRIA 
Lloyd Click 
#5 Caroline Drive 


NEW ORLEANS 

ay Smelser 

242 Little Farms Avenue 
SHREVEPORT 


P.O. 631 
413 Louisiana Bank Bidg. 
MISSISSIPPI 
CRYSTAL SPRINGS 
C. E. Kiumb Lumber Co. 
P.O. Box 391 
MISSOURI 
KANSAS CITY 


Luck L. Cox 

1006 Grand Ave. 
LIBERTY 

W. M. Hall 

481 E. Kansas St. 


SPRINGFIELD 
Jack C. Carter 
National Station 
P.0. Box 2047 
NORTH CAROLINA 


CHARLOTTE 
Fred Carder, Jr. 
3139 Willow Oak Road 


OKLAHOMA 


ARDMORE 
F. W. Nims, Jr. 
P.O. Box 1911 
1702 Third - SW 
LAWTON 
John G. Burnett 
1622 No. 24th St. 
OKLAHOMA CITY 
F. K. Duncan 
P.O. Box 3672 
2201 Classen Bivd. 


TULSA 
W. B. Campbell 
P.O. Box 253 


TENNESSEE 
MEMPHIS 
Duke Forest Products, Inc. 
P.O. Box 6251 
213 Plaza Building 
3387 Poplar 
TEXAS 
ABILENE 


J. Hunter Lamb 
Wooten Hote! 


AMARILLO 
R. H. Kelly 
P.O. Box 214 


CORPUS CHRISTI 

Joe T. Holland 

P.O. Box 1956 

101 W. W. Jones Bidg. 
DALLAS 

Clay Burnett 

Burnett Forest Prod. Sales Co. 

924 ICT Building 
HOUSTON 

D. J. Saunders 

P.O. Box 1654 
SAN ANTONIO 

J. P. Hart 

P.O. Box 2165 

Gibbs Building 


TYLER 
Morris C. Wells 
P.O. Box 461 
105 E. Hilisboro 


WICHITA FALLS 
Clarence L. 
P.0, Box 982 
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TRIM WINDOWS and DOORS 


PERFECTLY, 


ECONOMICALLY 


Titemeel tite ¢& 4 


with DIERKS PACKAGED TRIM 


JUST OPEN the dustproof packages of Dierks Interior Window Trim 
and you're ready to go! Two packages — one for the vertical parts, 
the other for the horizontal parts — contain everything needed to 
trim a window opening . . . easily worked kiln-dried Arkansas soft 
pine, selected for its figure, smoothly milled with flat surfaces 
sanded, pre-cut and mitred. 


interior Door Trim is furnished two sets to the package (4 side 
and 2 head casings). For exterior door openings, one set (2 side 
and 1 head casing) can be packaged together when so specified. 


There's no waste, no shortage, no returns of marred stock. 
Head casing, apron and stool are cut exact, with the end of apron 
and stool returned on the solid. Side casings and stops are slightly 
long to permit exact fitting. Patented metal splines to reinforce the 
mitred joints are included. When so specified, stock can be guide- 
drilled for easy nailing at slight additional cost. 


Dierks Trim can also be manufactured for special type window 
openings when dimensions to be trimmed are given. 


Choose your pattern of Dierks Packaged Trim 


Easy to STOCK! Easy to SELL! Easy to USE! 
Call the nearest Dierks representative listed at left 


Dierks Forests, Inc. 


810 Whittington Ave. Phone NAtional 3-7766 Hot Springs, Ark. 
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BUILDING 
SUPPLIES 


December, 1958 


Improper 
Inventory 
Valuation 


May Be 


Drainin¢ 
Your Till! 


To a sizable extent, the profit of today’s lumber 
and building supply dealer hinges on the method 
he uses to value his inventory. That serving his 
purpose last year may now be unnecessarily costly 


When your building supply inven- 
tory is overvalued, the gross profit 
of the business is overstated. Thus, 
the amount of income taxes pay- 
able is higher and your profit afte: 
taxes is lower. 

Since cost prices are steadily 
increasing and the income and 
property tax rates are advancing, 
it is important for you to consider 
carefully your inventory valuation 


Methods Approved 


The Bureau of Internal Revenue 
approves five methods of inventory 
valuation for a building supply 
business: 

1. Cost. 

2. Cost or market, whichever is 
lower. 

3. Retail. 

4. FIFO (first-in-first-out). 

5. LIFO (first-in-first-out). 

You can use any of these meth- 
ods of valuing your inventory as 
long as you use the same method 
consistently. However, even though 
you have been using one method 
for years, this can be changed with 
the approval of the Bureau of 
Internal Revenue. 


Cost Valuation 


This is the oldest method of 
valuing inventory. The original 
cost of the items inventoried is 
used for the basis of the valuation 
You can use your original invoice 
to determine the cost on each item 
in stock. Or, you can mark the 
stock with a cost code that is de- 
coded when the inventory is taken 
and computed. 

During a time of rising prices 
the cost valuation may not reflect 
present conditions. It may cost 
more to replace the stock than is 
indicated on the inventory valua- 
tion, and the profit picture will 
not be a true reflection of your 
building supply business. 


Cost or Market 


This gives you a low value fo: 
your inventory at the end of the 
period. It will reduce your gross 
margin for the past year and will 
increase it for the coming year 
Current sales are charged with the 
stock at the lowest possible pric« 
during the period. 
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When you decide to use this 
method of inventory valuation, 
‘ou will need to set up two values. 
You must determine both the cost 
und the market price for each item 
n stock. Then, you must select the 

»west of these and use it for your 
nventory valuation. 

For instance, consider the fol- 

ywing examples: 
COST.$5.00 MARKET._$7.00 


COST._$1.50 MARKET.__.$1.00 
MARKET___$3.00 


ITEM A 
ITEM B 
ITEM C COST_... $3.50 
The total of the items based on 
ost is $10 and on the market 
alue it is $11. However, for in- 
ventory valuation you must select 
the lowest price on each item... 
$5, $1 and $3, giving you an in- 
entory valuation of only $9. 


Retail Valuation 


This is perhaps the most popu- 
ar method of inventory for build- 
ng supply dealers. It is easier 
to take, easier to compute, and 
ives you a true picture of the 
value of your inventory. 

With the retail inventory valua- 
tion method, you count and list 
your stock at its retail value. When 
the inventory is completed, the 
extensions are made and totals 
letermined for the retail value. 
Next, you translate this to a cost 
gure for determining your profits 
yr the year. 

For instance, if the total of your 
nventory is based on the retail 
valuation of $10,000, you reduce 
y the amount of your average 
iarkup. For instance, if you have 
1 regular markup of 25 per cent, 

yur inventory would be $7,500 at 
st. Or, if you obtain a 35 per 
ent markup on the average, you 
vould reduce the $10,000 retail 
aluation by this amount and have 

cost inventory valuation of 
$6,500. 


First-In-First-Out 

This inventory valuation meth- 
id is based on the assumption that 
the first stock purchased was the 
irst stock sold. Thus, the stock 
yn hand at inventory time is the 
tock most recently purchased. 

To use this (FIFO) method of 
nventory valuation, you will need 





to maintain unit control records 
that also indicate the cost price 
of each purchase. Then, when you 
take your inventory, you work 
back from the latest cost until the 
quantity of stock is valued on the 
inventory. 

For instance, consider this ex- 
ample in applying the FIFO meth- 
od of inventory valuation: 


PURCHASES CosT 
JANUARY 1 24 $1.00 
APRIL 10 12 $1.50 
MAY 28 12 $2.00 
OCTOBER 20 6 $3.00 
If the inventory count on De- 
cember 31 reveals that there are 
20 of these items in stock, your 
valuation would be handled this 
way: 
6 at $3.00 $18.00 
12 at $2.00 $24.00 
2 at $1.50 $ 3.00 


20 $45.00 
Since it is the objective of mer- 
chandising to sell the old stock 
first, this inventory method has 
many advocates. It is complicated 
to calculate, however. 


Last-In-First-Out 


LIFO has come in for more and 
more attention recently in inven- 
tory valuation. The court decision 
awarding R. H. Mach and Com- 
pany permission to apply the LIFO 


system from 1942 through 1947, 
with an estimated $9-million re- 
fund for overpayment of taxes plus 
interest, has been responsible for 
this recent interest in LIFO. 

The LIFO inventory valuation 
method charges current costs 
against current sales. Thus, it pre- 
vents profits from being over- 
stated. Overstated profits mean 
that there is an overpayment of 
taxes. And, since taxes must be 
paid in cash, a firm may find itself 
without adequate cash to replace 
stock, due to overpayment of taxes. 

For instance, consider this ex- 
ample in applying the LIFO meth- 
od of inventory valuation: 


PURCHASES cost 
JANUARY 10 12 $1.00 
MARCH 15 6 $1.50 
JULY 10 12 $2.00 
OCTOBER 16 12 $3.00 


If the inventory count on De- 
cember 31 reveals that there are 
20 of these items in stock, your 
valuation would be handled this 
way: 

12 at $1.00 $12.00 
6 at $1.50 $ 9.00 
2 at $2.00 $ 4.00 


20 $25.00 


As you can see, the LIFO in- 
ventory valuation method gives a 
lower value than the FIFO in 


periods of rising prices. But, when 
prices are falling the LIFO method 
gives a lower value. 


Which Method 


Each of the five approved in- 
ventory valuation methods will 
give a different result for the same 
physical stock count. Thus, your 
profit will be different depending 
on the inventory method selected 
for your inventory valuation. 

Cost gives you a true picture 
of what you spent for your stock. 
Cost or market gives you the low- 
est price based on your past or 
current cost. Retail is faster. FIFO 
gives you a lower figure when 
prices are falling. LIFO gives you 
a lower figure when prices are 
rising. 

As mentioned earlier, the Bu- 
reau of Internal Revenue requires 
you to be consistent in your in- 
ventory valuations from year-to- 
year. However, you can request 
a change from your present meth- 
od if you feel that another method 
would fit your operation better. 

Federal Form 970 must be com- 
pleted and filed with the tax return 
for the year you wish to make a 
change. When this is approved, 
you are then permitted to use the 
new inventory valuation method. 


If you were the customer, would you select your store? 


To members of the Kentucky Retail 
Lumber Dealers Assn., witty obser- 
vations and sage advice regularly 
furnished them by veteran associa- 
tion Vice-President Don Campbell 
of Lebanon are reportedly valued 
as peak membership benefits. 

Campbell, in a recent membership 
bulletin, came up with the following 
analysis of today’s business picture 
— an analysis considered by S-B-S 
editors as worthy of thoughtful con- 
sideration by all Southern dealers: 

“How is business? I have been 
asking that question of dealers for 
several months now and every an- 
swer fits one of the following: 

“My sales are up, my profits are 
down — Business is good, I wish I 
could say the same thing for profits 
— Competition is terrible, worse 
than it has ever been, and I really 
have to sharpen my pencil — Busi- 
ness is better now than in the spring 
but collections are tough, profits are 
slim — Merchandise is slow coming 
in, we have lost some orders by not 
having the goods.’ 

“So there are the answers to one 
simple little question. Slim profits, 
low volume, slow accounts, are al- 
ways a threat to every business. But 
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this threat can be eliminated by 
intelligent planning and plain old- 
fashioned hard work. Maybe a self- 
analysis would help, so let’s play a 
little game and grade ourselves on 
the following questions: 

“Let’s look at your business 
through the eyes of your customer: 

1. Is your location convenient? 

2. Do you have adequate park- 
ing space? 

3. Are your grounds well kept 
and driveways blacktopped? 

4. Are your premises neat and 
clean and are your buildings 
freshly painted? 

5. Does your showroom atiract 
customers and is it arranged for 
an easy flow of traffic? 

6. Are your employees well 
versed in product knowledge, 
prices, and courtesy? 

7. Do you offer complete serv- 
ice on repair and modernization? 

8. Do you sell materials only 
or does your service include the 
complete package? 

9. Do you have a finance plan? 
10. Do you offer a revolving 
account? 


11. Are telephone inquiries han- 
dled quickly and intelligently? 


c. 


12. Do you have outside sales- 
men? 

13. Are your show windows in- 
teresting, timely, and inviting? 

14. Do you use a markup system 
based on service required? 

15. Does your firm boost civic 
affairs? 

16. Do you advertise regularly? 

17. Are you adequately finan- 
ced? 

18. Is it easy for your customers 
to buy from you? 

19. Would you select your store 
if you were the customer? 
“These are only a few of the 

known ingredients for success in 
any business. But ... customers 
won’t come to us just because we 
are open for business, neither will 
they stampede our showrooms just 
because they have been remodeled. 
We need all of the physical con- 
veniences and eye-catching changes 
that we can make, but none of these 
will take the place of intelligent 
planning and hard selling. 

“There is no magic formula for 
success. There is nothing new de- 
manded of us. There is nothing 
wrong with this industry of ours 
that we cannot cure.” 
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This cove display in the firm's exhibit cor- 
ridor provides a vivid setting for multiple 
building supply items. 


By Baron Creager 
Southwestern Editor 


When the Alexander Lumber Co. 
of Fort Worth, Texas, recently 
added approximately 1,600 square 
feet of sales and display space, it 
was with the idea of developing 
a one-stop store for some of the 
builders of Fort Worth’s finer 
homes. 

Some of the Alexander contrac- 
tor-clients specialize in homes in 
the $60,000 class; so the new addi- 
tion was supplied with a dignity 
and character designed to conform 
to the tastes of those qualified to 
build homes in such a price range. 

Exclusive of lumber sheds, the 
building housing offices and retail 
building supply sales was pre- 
viously a rectangle, 60’ by 30’. Now 
it is an extended rectangle, 113’ 
by 30’. 

Principal display room is in the 
form of a corridor, 75’ long and 15’ 


To attract the city’s biggest homebuilders, Alexander Lumber Co. of Fort Worth, Texas, 
recently expanded its old rectangular headquarters into a decidedly extended rectangle by 
adding approximately 1,600 square feet of sales and display space. 


One-Stop Store 
For Big Builders 


wide, extending across the front As a customer enters, the cor- 


of the building and exposed to the lor extends to his left, and at 
street through a front, largely of s end, the display area utilizes 
glass. Offices and storage areas e full 30’ of depth. Actually, it 
comprise the remaining 15’ to the roadens into a large room, about 
rear of the corridor. (Continued on page 65) 


Principal exhibit room is this 75’-long and 
|5’-wide corridor, extending across the build- 
ing front and visible from the street through 
large display windows. Note arrangement of 
ove displays, on the right. Two private rooms 
at rear will be stocked with complete lines 
f building materials. 


The Alexander idea of a one-stop store is 
that where the contractor may send his client 
to make all selections at a single location 
and feel assured that the client will come 
up with only the finest materials. At left, 
H. B. Alexander, right, hashes over the day's 
business transactions with his son, L. J., com- 
pany partner. 
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At left is one of the control panels that 
makes the Ozan Lumber Co. of Prescott, 
Ark., a “push-button” sawmill. Blocksetter 
uses control panel to set logs for first cut 
according to predetermined chart based on 
scale marking. 

The pumas planned conveyor system be- 
low is one of the new mill's greatest time- 
savers. 

The “push-button” mili is designed and 
engineered to fit the manufacturing re- 
quirements pertinent to Ozan’s own partic- 
ular operation. Final plans for the mill 
were developed in 1951. It was completed 
last summer. 


“PUSH-BUTTON” SAWMILL 


A little more than ten years ago, 
James Bemis — third generation 
sawmill man and president of 
Ozan Lumber Co. at Prescott, Ark. 
— took a long look at changing 
trends in the lumber industry. 
What he saw disturbed him. 

In his own words: 

“Two things were obvious. First, 
the time was not far off when 
small mills, such as Ozan, would 
be faced with keener competition 
on the open market for stumpage. 
Secondly, sooner or later we would 
be faced with the problem of get- 
ting our production from smaller 
logs.” 

The reasons were clear. With 
virgin timber practically gone and 
with large mills acquiring vast 
acreages upon which to grow their 
own trees, it was apparent that 
small mills eventually would be- 
come more and more dependent 
upon tree farmers for raw mate- 
rial. 

“It was clear that if we in- 
tended to stay in the lumber 
business and make a profit, we 
would have to have a thoroughly 
efficient manufacturing plant — a 
mill so efficient that we could cut 
more lumber with fewer man- 
hours per thousand feet and, at 
the same time, obtain a sizeable 
increase in overrun.” 

Bemis then began a search that 
took him to sawmill operations in 
every section of the United States 
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and to three foreign countries. For 
more than ten years he gathered 
ideas, studied techniques, and in- 
spected machinery and equipment. 

In 1947, initial plans were made 
for a new kind of sawmill. 

Last summer that mill became 
a reality. It cost more than $1%- 
million to build and is one of the 
nation’s most fully - automated 
sawmill operations. 

The big question now is: “Will 
the ‘push-button’ mill do the job 
it was designed to do?” 

It’s a little early to say. But 


in July, with the new mill running 
at about 55% of capacity, the ratio 
of man-hours to thousands of feet 
was cut down to 18.49. 

The average for most Southern 
mills is around 22 to 24 man-hours 
per thousand feet. Bemis’ goal is 
10 man-hours! And he is fully 
confident the goal will be reached 
before the year is out. 

Another major objective is an 
increase in the percentage of over- 
run. During its “shakedown” run 
in June, the first full month of 

(Continued on page 64) 
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Push-buttons send logs from de-barker deck to kiln loads 


1—De-Barker deck, with log stockpile in 
background. 


4—Logs enter the mill on a side lift, which 
is push-button controlled by the scaler. 


7—Jump-up type multiple saw trimmer oper- 
ates by remote control from suspended cage 
over transfer table. 


10—Lumber from bins is conveyed by belts 
to feed table of stacker. 


2—A 26” Cambio de-barker removes the 
bark from the logs. 


5—Bang saw operators use push-buttons to 
control cants and sawing operation. 


8—Unedged boards from horizontal resaw 
and gangs flow on conveyor to edgers which 
can take boards up to 14” wide. 


1l—Men place stickers as kiln loads are 
built wp on course at a time. 
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3—Conveyor moves de-barked logs through 
metal detector. 


—Electronically controlled lift skids shunt 
labs to an 8-foot horizontal re-saw. 


)—Modified edge sorter moves boards in 
four drop-out slots. Trip switches sort lumber 
» lengths. 


2—Here kiln load is stacked and ready 
go from mill. 
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Among the many applications for prefabricat- 
ed trusses are these two buildings. At right, 
is a storage shed built for its own use by 
the Frank Holcombe Co. A larger one to 
house building materials is planned. Below, 
is an air conditioned poultry house made of 
prefab trusses and Homasote. Rated as very 


satisfactory, another is underway. 


Prefab Truss Houses 
Create New Markets 


By W. M. Massy 


With precision-built trusses for 
poultry houses, Tom Lowery, own- 
er of Frank Holcombe Co., Oneon- 
ta, Ala., is opening up a profitable 
market in the rural areas of his 
territory. 

“This is the only way,” said this 
aggressive small-town lumber and 
building supply dealer, “that we 
have been able to sell quality ma- 
terial in a market heretofore taken 
over by low-grade rough lumber.” 

From experience, Lowery has 
found it best to sell the complete 
house, which he erects with his 
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own crew. In cases where trusses 
have been sold to farmers who 
want to save labor costs by setting 
posts and erecting the building 
themselves, the precision require- 
ments for posts and other factors 
have tended to increase labor 
costs. In other instances, owners 
have further complicated matters 
by failing to set posts in concrete 
as recommended for maximum life 
and resistance to high winds. 

In a little more than a year, 
Lowery has sold and erected 13 
poultry houses, using the preci- 
sion-built trusses manufactured by 
the W. T. Smith Lumber Co., 
Chapman, Ala. Roofs are Homa- 


sote “88” roofing on 1” x 4” strap- 
ping 16” o.c. The trussed arches 
are set 5'4” o.c. on creosote posts 
3” x 6” or larger, which are set 
in poured concrete. 

Costs for the erected building, 
not including any siding used, 
range between 47 and 51 cents 
per square inch. This makes it 
competitive with any type farm 
structure in which the farmer 
considers his own labor. 

In addition to the low cost of 
the materials, the time saved in 
construction is an advantage which 
helps sell the building. When J. C. 
Whited recently built a roadside 
stand, the 42’ x 53’ trussed building 
was completed and in use in a 
matter of hours. Within three 
months, the sales had paid for the 
building. A broiler-grower plan- 
ning to build his own grower 
house can, with a precision-built 
house, save enough time to raise 
a house of broilers, according to 
Lowery. 

Another advantage over con- 
ventional pole-type houses, and 
those requiring interior roof sup- 
ports from the ground, is the ease 
of installing inside automatic 
equipment and of cleaning litter 
from houses. The first air condi- 
tioned poultry house of the area, 
a 30’ x 96’ building, was sold and 
erected by Holcombe, using the 
precision-built trusses. It proved 
so satisfactory that the poultryman 
bought another just like it. 

Besides poultry house use, the 
prefabricated trusses are adaptable 
to farm — machinery sheds, cattle 
barns, hay and storage barns, show 
barns, and roadside stands. 

“The only drawback we have 
found,” said Lowery, “is in finan- 
cing. Local banks and FHA do not 
make loans for poultry houses. 
Sales could be much greater if 
loans were available.” 

Meanwhile, sale of prefabricated 

(Continued on page 63) 
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Smart Work-Scheduling 


Eliminates Winter Layoffs 


The City Lumber Co. of Knoxville, 
Tenn., avoids winter layoffs by 
keeping millwork operations busy 
on stock items sold throughout the 
summer, 

This means work throughout the 
year for its 30 millwork employees, 
giving the company opportunity to 
develop additional products, such 
as crates for export shipments. 
Sold to companies which supply 
manufacturers and shippers, these 
crates are used for machinery. 
They also have been found useful 
in shipping belongings of per- 
sonnel of companies with offices 
abroad. 

“We have been making crates 
for export for about five years,” 
explained W. S. Sexton, City Lum- 
ber president. “‘We make them the 
year-’round. In winter, especially, 
we push that type of work.” 

According to Sexton, items made 
in the winter months are put in 
the warehouse and stored until a 
demand develops for them during 
the summer. 

“Often the lumber yard of a 
millwork plant operates at about 
half capacity during the winter 
months, because of layoffs in the 
market,” Sexton continued, “but 
we try to operate at full capacity, 
and so far we have not had to lay 
off any personnel.” 

Another phase of winter mill- 
work operations for the Knoxville 
firm is manufac(ure of trusses for 
local construction projects and 
production of packaged homes. 
One advantage the packaged home 
offers is the fact that the biggest 
part of it can be built at the plant 
for quick erection on a site, elimi- 
nating hazards of bad weather. 

The company offers the customer 
a packaged home to suit the de- 
sign he selects. All component parts 
are fabricated at the plant, so that 
the customer can quickly and 
easily construct it. 

“A good feature of our pack- 


By Warner Ogden 


W. S. Sexton, president of City Lumber Co 
the millwork plant. Men are kept busy her 
making prefabricated parts for houses and ot 
the winter. One advantage that packaged hon 
prefabricated at the plant for immediate ere 
which too often occur in inclement winter w 


Knoxville, Tenn., watches work in a section of 
the year-‘round, since much of the work of 
buildings, trusses, or crates is done during 
ffer is that their major components can be 

n on a site, eliminating hazards and delays 


Trusses used in this type of warehousing were also made at the millwork plant in the same 
yard. Many winter-produced items are stored here for summer sale. As a result of their 
smart and consistent work scheduling, the Sexton brothers — W. S., C. H., and Charles O. — 
have expanded their facilities to include affiliated building supply companies in Clinton and 
Maryville, Tenn. 
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This is open-type warehousing with cantilever construction, in which trussts made by the 
company’s own mill were used. This warehousing allows more room for storage, and facilitates 


fast, economical handling of material. 


aged house plan,” said Sexton, “‘is 
that anyone can build a home. We 
give the customer a plan, with each 
part identified. He then builds the 
house by matching the parts with 
the plans. This reduces possible 
errors. Anyone can build a house 
on that basis, whether he is a 
skilled carpenter or not.” 

Acknowledging existence of a 
trend toward packaged homes, 
Sexton remarked: “We have found 
that in winter, people are usually 
interested in collecting informa- 
tion and data on a house which 
they propose to build during spring 
and summer. To capitalize on this, 
we use a good deal of newspaper 
advertising to encourage these 
future home-builders to take ad- 
vantage of our planning and in- 
formation service.” 

Through this advertising, the 
public is urged to visit the com- 
pany during the winter, when there 


Displayed in the City Lumber Co. office building are paneling, win- 
and doors, a model kitchen, paints, and other supplies. All are 
so that the customer readily can see what is available. 


is more time for planning. The 
company engineers the plans for 
them, and gives them, on request, 
financial and construction advice. 
A complete plan is offered the 
public by City Lumber. When the 
owner can supply his own labor, 
the firm finances materials over a 
ten-year period, amortized on 
monthly payments. The service in- 
cludes materials, financing, and 
selection of what is most economi- 
cal and adaptable for the condi- 
tions that exist. Some of the work 
often is turned over to a contrac- 
tor; and in the event the customer 
has no contractor, the company 
puts him in touch with someone to 
assist in construction of the house. 
Two types of construction, aided 
by City Lumber, are the cantilever 
and storage-bin types. These types, 
used by the company in its yards 
for warehousing, permit fast and 
economical handling of materials. 





To allow customers opportunity 
to see quickly what is in stock, 
there are, at City Lumber, several 
types of warehousing — open and 
fully-enclosed warehousing. There 
are also attractive building sup- 
plies displays and a model kitchen 
at company headquarters. There, 
selections may be made quickly 
and effortlessly. 

One room, set aside for the dis- 
cussicn of plans and proposed new 
homes or other construction, is 
used extensively during winter 
months by customers looking ahead 
to building in the spring. 


In the City Lumber Co.’s millwork plant men 
are kept busy the year-‘round, making pre- 
fabricated parts for houses and other con- 
struction, trusses, or crates for export use. 
The company has never had to lay off per- 
sonnel in winter months, although construc- 
tion is naturally seasonal. 


Quick, easy selection by customer results from company displays. 
Here, samples of molding are hung on hooks, obviating outside trips 
to a warehouse for their examination. 
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By L. H. Houck 


Right, fork lift unloads car of oak flooring 
after it has been strapped at the Mission 
Lumber Co., in Mission, Kans. Truck lines 
spot trailers in the yard where they are un- 
loaded throughout the day. 

Middle, one of two fork lifts in the Mission 
yard stacks lumber that has been picked up 
from delivery trucks. 

Below, Mission’s straddle truck uses 
to pick up packet of orders from yard Super- 
intendent W. R. Phillips. 


MECHANIZED EFFICIENCY 


Yard management at the Mission 
Lumber Co., Mission, Kansas, has 
found that yard mechanization 
answers many vexations. Proper 
power equipment for unloading, 
lifting, and stacking reduces labor 
costs, eliminates late deliveries, 
and even betters labor relations. 

Car unloading, for instance, is 
no trouble at all when W. R. 
Phillips, Mission yard superin- 
tendent, does it. 

Phillips can unload railroad cars 
in such a short time that he usual- 
ly schedules the unloadings after 
quitting time, paying his men over- 
time. This gets the job done with- 
out interrupting daily schedules, 
and keeps labor crews down to 
a minimum. Trailers, delivered in 


yard by truck lines, are un- 
aded throughout the day. 

Phillips told S-B-S that he re- 
ently unloaded two cars contain- 

100,080 feet of sheet rock in 
hour and 15 minutes after 
litting time. This time included 
insporting the materials two 
les by straddle truck, from sid- 

g to yard. Labor cost on this 

», even with overtime, totaled 
nly $27.97. 

In another instance, Phillips said 
ey unloaded a car of sheet rock 
nd a car of 2x4 studs in a total 
f 45 minutes overtime. 

The big advantage in using high 
eed unloading methods after 
uitting time is to eliminate de- 
very delays and disturbance of 


laily routine, according to Phillips. 


jut he pointed out that another 
ivantage is that unloading crews 


vorking after hours are not in- 
terrupted by “must” deliveries, or 


ther necessary work that could 
ot be put off during office hours. 


‘rews like the extra cash, too. 


Material handling in the Mis- 


ion yard is entirely mechanized. 
Equipment consists of two fork 
lifts — a large one, and a small 


ne which can be used to advan- 


tage inside railroad cars. 


The other piece of mechanized 
andling equipment is a straddle 


ruck. In the regular routine, the 
fork lifts do the lifting and stack- 
ng; the straddle does the trans- 


(Continued on page 64) 

















The Four States Supply Co., Missouri building material jobbers at Carthage 
and Joplin, recently held third annual “Open House,” an event staged to 
acquaint dealer-customers with the company’s services and suppliers. 

Fifty-one suppliers were on hand for this year’s show, manning 40 displays 
in the Carthage warehouse. Approximately 500 people attended, with dealers 
and employees from 125 yards accounting for over half of the registrants. 
Approximately 200 attendance prizes, furnished by suppliers and the host 
company, were awarded during the show. 

Ralph McKee and Eldon Maphies are managers of the Carthage and Joplin 
warehouses, respectively. 





A portion of the attendance prizes donated 
by suppliers is seen at above left. 

At Kaiser Aluminum and Chemical Sales’ 
booth, left, the decked-out and armed 
“Maverick-like” attendants are (I. to r.) 
R. G. Callaway and Don F. Adams, both 
of Kansas City, and Ralph Hooker, Carthage, 
who recently gained prominence by walking 
the old Santa Fe Trail from Santa Fe, N. M., 
to Independence, Mo. He conducted three 
shows during Four States’ open house. 

L. R. Allan, sales manager, tends the booth 
of the Elliott Bay Mill Co., Seattle, Wash., 
bottom left. 








Below right, Exhibitor Carl Wiggins beams 
broadly for Styro Products, producers of Dow 
Styrofoam. Wiggins is Styro’s sales repre- 
sentative in Missouri, Kansas, and Oklahoma. 

Douglas Fir Plywood Assn. exhibitors, above 
right, explain DFPA boat plans to onlookers. 
They are (1. to +.) B. J. Pavlovich, Kansas 
City, and B. F. Miller, Omaha. 











Representatives manning the Insulite Division, 
Minnesota & Ontario Paper Co. booth, top 
left, are (1. to r.) Bill Hauser and Frank 
Mackey, both of Joplin. 

Smiling hand-shakers at the display booth 
of the Hardware Division, Black & Decker 
Manufacturing Co., top right, are (I. to r.) 
Theme ® 3. salesmen Duane Kraeger, Oklahoma City; 
t ben : Newt Mabus, Kansas City; and District Man- 
ie ert mT ager K. M. Schmelig, Hardware Division, St. 

ouis. 





Four States Supply was host to these rep- 
resentatives on Friday night before the 
Open House. A buffet dinner and enter- 
tainment provided pleasant relaxation for 
the 90 guests. 
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Patios for privacy in outdoor liv- 
ing; light-conditioning for both 
utility and beauty; plenty of pow- 
er outlets for every room in the 
house; ample closet and storage 
space —— these, and many more, 
are “must” features that Southern 
women want in both new and re- 
modeled homes. 

These housing requisites and 
others were expounded by women 
from all parts of the nation during 
the October Women’s Conference 
on Housing at the National Hous- 
ing Center in Washington, D. C. 

Sponsored by the National Assn. 
of Home Builders and the United 
Industry Committee for Housing, 
in cooperation with local home 
builders’ associations, the confer- 
ence was an official research proj- 
ect of the housing industry. It was 
planned to secure women’s views 
on designing, building, and equip- 
ping homes. The information was 
then furnished architects, builders, 
manufacturers, and building sup- 
ply dealers. 

Round-table discussions high- 
lighted the conference. Panel lead- 
ers sat with women delegates in 
small area groupings, at tables 
spaced ’midst exhibits of modern 
building materials and plumbing. 





Potential Market ‘Mop-Up 
In Private Patio Sales 






The Southern housewife’s demand for a private patio is 
growing by the day. This fact was recently revealed at 
the Women’s Conference on Housing in Washington, D. C. 


By S. W. Ellis 


Before the initial discussion got 
underway, NAHB directors con- 
ducted the delegates through th: 
nine floors of the National Housing 
Center, where displays of nearly 
200 exhibitors showed the latest 
building materials and household 
items. 

A typical Southern round-tabl« 
was headed by Ralph Johnson, re- 
research director of the Nationa 
Assn. of Home Builders. Sitting i 
with him were housewives fron 
Virginia, Maryland, Tennessee 
Arkansas, Louisiana, Mississipp 
and Texas. Because they all lived 
in similar climates, the delegat« 
shared like housing problems. 

Some of these women had re- 
cently built new homes; othe: 
were planning to build or bu: 
within the next five years. Al 
were eager to share experiences 
problems, and ideas. They wer« 
interested in voicing opinions and 


Ralph Johnson, National Assn. of Home Builders director, leads round-table discussion among Southern women. 





lesires on services, products, and 
lesigns they hoped to have from 


manufacturers, builders, contrac- 
tors, and building supply dealers. 


A digest of the conference re- 
vealed that most Southern women 
wanted patios of concrete, brick, 
ind flagstone that provide privacy 

yr outdoor living. Many wanted 
fiberglass roofs for the patio. They 
ire interested in seeing patio fur- 
niture and supplies at the building 
supply stores. 

Housewives in practically every 
neome bracket expressed the de- 
ire that their new and remodeled 
homes be light-conditioned for 
itility and beauty, with some 
mobile lighting fixtures and 
enough power outlets in all rooms 
for modern electrical devices. 

One woman, living in an older 
home, specified that she wanted 
her new home termite- and pest- 
(Continued on page 63) 







CASH or CREDIT 


Business Needs Daily Control 


As fasi and topsy-turvy as the 
building supply business has been 
since World War II, we have found 
prompt accounting and daily re- 
porting of all purchases, sales, and 
bank financing essential to the 
continuing success of our business, 
the oldest strictly building supply 
retail business in Haywood coun- 
ty. Our company was organized 
in this North Carolina pioneer 
paper-center in 1908. 

W. I. Dooly, one of our officers 
and stockholders, favored us with 
a daily report form that we have 
found most helpful, if not indis- 
pensable, in keeping tab of our 
financial position and business 
strength. Our experienced book- 
keeper mimeographs a batch of 
these forms every few weeks and 
carefully fills them out so we will 
know exactly where we stand, for 
each day and month to date. She 
completes the report for the pre- 
ceding Dusiness day, so that I can 
have it to study the next after- 
noon. 

This daily report in a left-hand 
column shows all cash sales, charge 
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sales, sales returned, purchases for 
resale, pay roll, “other” expenses, 
and their totals for “to date,” as 
well as “today.” 

In the right-hand column of the 
report is shown the cash balance 
in the bank on the first of month, 
cash sales to date, general ledger 
receivables to date, received on 
accounts, disbursed from bank, to- 
day’s bank balance, other credits 
to accounts receivable, and net 
accounts receivable. 

This report provides, at a glance, 
an up-to-date picture of our day- 
to-day business progress and finan- 
cial condition. It is especially help- 
ful for noting trends in cash sales. 

About two years ago, when a 
Waynesville firm set up a cash- 
and-carry building supply busi- 
ness and another chain operated on 
that basis in Asheville, we found 
it desirable to establish a second 


Osborne Lumber Co. maintains a two-price 
system — prices for goods charged and/or 
delivered, and prices on a cash and carry 
basis. Here Manager Newman points out 
these price differences to a customer. 


By Ivey Newman 


Manager, Osborne Lumber Co. 
Canton, N. C. 


Manager Newman and Mrs. Mabel McEvoy, 
company bookkeeper, study the daily report 
on purchases, sales, collections, and bank 
balances of the Osborne umber Co. to note 
any developments or trends that deserve spe- 
cial attention. 


price system for our yard. 

We set up price books with cash- 
and-carry prices shown for the 
more popular building materials. 
These prices are low enough to 
attract some customers who were 
patronizing these other outlets for 
supplies, but not so low as to cause 
regular customers to start buying 
for cash and hauling their own 
goods. 

This experience proved to us 
that most customers now realize 
the cost of credit, delivery, and 
return service that lumber dealers 
have long provided, an aspect 
which they formerly undervalued. 

It is mighty easy for accounts 
receivable to become delinquent, 
costly, and out of hand, particular- 
ly during periods of local un- 
employment and business reces- 
sion. Accounts these days are not 
going bad due to any lack of con- 
cern on our part. Our bookkeeper 
each month lists individual ac- 
counts, showing customer’s name, 
amount due, and if overdue. 

I consider one of my most im- 
portant duties to be the checking 
of delinquent accounts and work- 
ing for their payment. I call or 
contact in person every customer 

(Continued on page 64) 
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Every section of this Texas home was made from individual specifications to fit a specific requirement. 


Texan Uses Mass-Production Methods 
To Achieve Individualized’ Homes 


Down in Corpus Christi, Texas, a 
bright young man with degrees 
from four colleges and six years’ 
experience in home building and 
building supply merchandising has 
come up with something unique 
in mass-producing homes, which, 
in no manner, smacks of pre- 
fabrication. 

He is Jesse A. Baker, president 
of Baker Homes, Inc., with offices 
at 4228 Ayers St. His manufactur- 
ing plant is further out, in the 
yard of McCord Wholesale, a lum- 
ber and building material distribu- 
tor. 

There is a place for the plan, 
according to Baker, because he is 
able to mass-produce components 
of a home, on an assembly line 
basis, cheaper than an ordinary 
builder can produce them. In turn, 
both builder and dealer can utilize 
his plan and make more profit 
than by building themselves in 
the conventional way, Baker be- 
lieves. 

The basis of the plan is mass- 
production and low labor costs by 
elimination of waste handling. 

McCord Wholesale is distributor 
for Baker Homes. Lumber and 
building supply dealers handle the 
homes through his wholesaler. Be- 
cause of his connection with the 
wholesale concern, Baker arrang- 
ed to build his own plant on the 
McCord yard, and has leased an 
adjacent warehouse from the com- 
pany to store perishables. 


By Ruel McDaniel 


Production is in a shed built 
to accommodate two jig tables 
The first can handle a continuous 
wall as long as 42 feet if neces- 
sary, while the second is for fab- 
rication of roof trusses, gable ends 
and other irregular pieces that g: 
into the home. 

Economy starts in the handling 
of lumber that goes onto these two 
jig tables. Where, normally, lum- 
ber undergoes seven handling: 
from the time it hits the railroad 
siding until it is placed on th 
wall of the home, here it is han- 
dled only twice — from the boxca! 
to platform by jig tables, and fron 
platform to the jig table. 

When the material leaves the 
jig table, after its second handling, 
it has been produced into walls 
ready for erection on the site. 

One major difference between 
the Baker plan and the usual pre- 
fabrication home is that there is 
no stock section in the Baker pro- 
gram, Every section is manufac- 
tured from individual specifica- 
tion to fit a specific home ordered 
by a dealer. 

The company has a wide assort- 
ment of standard plans from which 
the customer may select his home 
and the component parts will be 
built according to the standard 
plan. The customer may provide 
his own house plan, and the com 
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pany will build the component 
parts from it. 

The company, in addition, pro- 
vides custom planning and will 
design and construct any size or 
type home requested, up to a price 
»f $100,000. Cost of homes built 
from standard plans runs from 
$8,000 to $14,000. The custom 
series falls into three general 
brackets: under $8,000, including 
the lot; $8,000 to $14,000, but not 
available in the standard series; 
and above $14,000. 

Another spot where costs are 
reduced to a point where it is 
attractive for lumber dealers to 
build through the Baker set-up is 
the scant inventory required to 
build the homes. Baker buys his 
materials wholesale from McCord, 
and he buys only as he needs them. 
He ties up little money in inven- 
tory. 

‘And that is one of the appeals 
the plan has for retail lumber 
lealers,” Baker explained. “When 
a retail lumber dealer buys and 
builds through us, he is spared the 
investment in lumber, doors, win- 
dows, siding, roofing, and the other 
major items that go into a home.” 

The company sells to no individ- 
uals. MeCord is the distributor, and 
McCord dealers are dealers for 
Baker homes. 

“The plan basically is a mate- 
rial and labor deal,” Baker con- 
tinued, “and because of our as- 
sembly-line process, we find that 
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Jesse A. Baker, president of Baker Homes, Inc., Corpus Christi, Texas, 
stands beside truck designed to handle walls. As much as 300 linear 
feet of wall may be hauled at one time. Walls for three small homes 


we can buy materials and labor 
cheaper than the conventional 
builder. The builder can eliminate 
troublesome details by purchas- 
ing our material-labor services 
through his local lumber dealer 
— our representative through Mc- 
Cord.” 

Here are some of the major 
labor and material items which 
are supplied through the Baker 
plan: 

Erection of exterior wall sec- 
tions, complete with windows, out- 
side doors and locks, screen doors, 
wall sheathing or siding, as spe- 
cified. 

Erection of interior wall sec- 
tions, complete with bucks. 

Erection of gable ends complete 
with louvers, and installation of 
skirt boards, if and as specified. 

Erection of roof structure, deck- 
ing, facia, bird stocks, boxing of 
cornish and sealing of over-hang, 


This is one of two jig tables, on which a wall as long as 42’ may be 
constructed. Other items, such as trusses, may also be built here. 
A workman bores hole in wall section for hooks used to hoist unit 


if and as specified. 

Other materials are available, 
if specified, as follows: Ready- 
hung interior door units with 
locks; trim for windows, doors 
and cased openings; base and 
base shoe; insulation; composition 
shingles, felt, nails, evestrip or 
felt, asphalt, gravel guard, tin caps; 
asbestos siding; and kitchen cabi- 
nets. 

If the exterior of the home is 
to be mainly of brick or stone, the 
Baker organization handles that 
aspect on the site through a sub- 
contractor. Or the lumber dealer 
who handles the sale may do the 
brick or stone work, or, in turn, 
contract it. 

Speed of operation reportedly 
has eliminated possibility of bot- 
tlenecks in construction, from the 
lumber dealer’s viewpoint. After 
all specifications have been turn- 
ed over to the Baker organization 


or two large ones, may be stored on this rack awaiting delivery to 
the building site. The rack is located near the jig table. The finished 
wall sections are carried here by overhead power lift. 


and the deal has been signed, the 
dealer or builder is instructed to 
begin foundation - laying when 
ready and to notify the company 
when the foundation starts. 

By the time it is finished, a 
Baker truck is at the site with 
the components of the home. 

Since there are no stock sec- 
tions at any time, only a compara- 
tively small storage area is nec- 
essary to handle production. At 
the end of the main jig table, 
which handles wall sections up to 


42’ long, are wall storage racks, 
where the finished wall sections 
go by overhead power lift. There 
they remain, until they are to be 
loaded on the delivery truck. These 
storage racks can hold walls for 
three small houses or two large 


ones. 

The company operates two de- 

livery trucks, one for hauling 
(Continued on page 65) 


from table to storage rack, then from rack to truck, and finally, 
from truck to ground at building site, and ready for erection, as soon 
as the builder finishes laying the house foundation. 
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SBS report on what's new in 


MECHANICAL 


HANDLING 





wees ve. 


This Clark Ranger 40 handles cement block at building site. 


Clark Equipment Introduces 


ntroduced by the Towmotor Corp., 
Dept. SBS, Cleveland, Ohio. 
With a six-ton lifting and carry- 
ng capacity, the Gerlinger 12RH 
arrier has a torsion bar suspen- 
ion and Torqmatic transmission, 
both important for reducing driver 
fatigue. The 12RH operator has full 
60° visibility, an important safety 
feature and aid to speedy pick up. 


Walkie-Rider Tractors 
Offer Maneuverability 


Lewis - Shepard Products, Inc., 
lept. SBS, Watertown 72, Mass, 
as announced a new line of elec- 

cally-powered industrial trac- 
rs that can be operated either 


Speedy Ranger Fork Trucks 


Specially designed for high speed 
handling and tiering over sand, 
mud, and rough terrain, are two 
new Ranger fork trucks of two- 
ton and three-ton capacity, an- 
nounced by the Industrial Truck 
Division, Clark Equipment Co., 
Dept. SBS, Battle Creek, Mich. 
Said to be suited for all-weather 
handling duties around building 
sites, orchards, lumber mills, and 
similar rugged locations, both 
Rangers 40 and 60 feature high lift 
speeds and “bi-angular” steering 
for complete maneuverability. 
They come equipped with both 
two- and four-wheel drive, with 
an oscillating rear axle permitting 
the machine to travel over rutted, 
bumpy ground and still maintain 
traction with all four wheels. 
Front and rear wheel disconnect 
permits unit to be towed to job 
sites at highway speeds of 50-55 
mph. The “bi-angular” steering 
reportedly gives the truck a short 
turning radius, despite its rela- 
tively long wheelbase. When the 


power-assisted steering wheel is 
turned, the rear axle turns 28 de- 
grees, and the rear wheels turn 
an additional 28 degrees, giving 
a 56-degree turn. This is claimed 
to be the first use of such steering 
on a four-wheel drive machine. 


Gerlinger. Carrier Allows 
360-Degree Visibility 

Mill and yard applications are said 
to be legion with the Gerlinge: 
12RH rigid shoe carrier, recently 
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s a ride-type or “walkie” vehicle. 
These L-S Model RT tractors — 
six models with 12, 24, or duel 
2/24 volt electrical systems — 
have speeds ranging from 3- to 
6-mph, 
As a “walkie,” the tractor mere- 
requires the operator to lower 
the handle, rotate the handle grip, 
ind walk along with the tractor. 
f he desires to operate the unit 
is a rider-type vehicle, he simply 
eturns the handle to full vertical 
position. 





SILENT SALESMEN 





SHINGLE SAMPLE KIT 


A new salesman’s kit and color com- 
patibility chart for its line of roofing 
shingles and residential siding have 
been developed for the Lehon Co. 
by design engineer Howard Ketch- 
am. 


Lightweight lithographed samples 
comprise the kit, and are said to 
be faithful reproductions of the size, 
color, and texture of actual Lehon 
shingles. The salesman can demon- 
strate Lehon’s complete line of Mas- 
terseal shingles, Cor-Du-Roy strip 
shingles, and Mule-Hide Lusterglaze 
siding without the necessity of man- 
handling heavy shingle boards. 

In addition, the kit contains the 
“Colordinator” (color co-ordination 
chart) which harmonizes roofing, 
siding, and trim colors for exterior 
decoration of the house. 

Contact: The Lehon Co., Dept. 
SBS, Bellwood, N. J. 


POLE BARN SALES AID 


Publication of a pole barn book aids 
retail lumber dealers in selling the 
entire bill of material for pole barns 
and structures of any length. Con- 
centrating on advantages of ply- 
wood as exterior material, the book 
shows how pole barns can be built 
by farmers easily and economically 
with only semi-skilled workers. 

Contact: Douglas Fir Plywood 
Assn., Dept. SBS, 1119 A St., Taco- 
ma 2, Wash. 


WALL-HUNG CLOSET STAND 


A colorful stand displays Borg- 
Warner’s Ingersoll-Humphryes Wall- 


Hung Closet Combination in point- 
of-sale locations. 

The display stand is a feature 
of a special merchandising package, 
which includes quantities of detailed 
descriptive folders, envelope stuff- 
ers, newspaper advertising mats, and 
other promotional materials. 

The Wall-Hung Closet Combina- 
tion is now available with horizontal 
or vertical discharge with bow] and 
optional access panel in white and 
six colors. 

Contact: Ingersoll-Humphryes Di- 
vision, Borg-Warner Corp., Dept. 
SBS, Mansfield, Ohio. 


PUMP COUNTER DISPLAY 


Kenco’s latest promotion package is 
this compact counter display featur- 
ing its Model 59A budget-priced 
domestic sump pump. 


The 9” x 11” display is shipped 
inside each carton with the Model 
59A pump. 

Contact: Kenco Pump Division, 
Dept. SBS, 1305 Oberlin Avenue, 
Lorain, Ohio. 


NAIL SALES AIDS 


Free to dealers is a sample board 
showing approximately 50 types of 
the Stronghold line of fastenings. 
The board holds Stronghold and 
Screw-Tite nails for shingles, shakes 
and siding, wallboard, hardboard, 
tile, roofing, drywall, masonry, floor- 
ing, and underlay. Fence, pipe, tub- 
ing and conduit staples are included. 

Several booklets are also available 
which tell how to choose and use the 
Stronghold line, 

The nails come in bulk, or in blue- 
and-aluminum count boxes. 

Contact: The Independent Nail & 
Packing Co., Dept. SBS, Bridge- 
water, Mass. 


EYE-CATCHING DISPLAY 


This counter card is a real eye- 
catcher for Johns-Manville’s Aero- 
tube foamed plastic insulation. The 
18%” x 10%” heavy cardboard dis- 
play has a sturdy easel on the back 
to permit prominent placement on 
counters, shelves, tables, or windows. 
It is die-cut to hold an actual piece 
of copper tubing encased in Aero- 
tube. 

Contact: Johns-Manville, Dept. 
SBS, Box 111, New York 16, N. Y. 


ROTATING NAIL DISPLAY 


A rotating display rack that en- 
courages impulse buying and self- 
service has been designed to go with 
the Hardware-Pac of Nichols Wire 
& Aluminum Co. The red and white 
display rack holds a large supply 
of the most popular types of etched 
aluminum alloy nails. 

The display rack holds 100 boxes 
of the nails or 10 boxes of each of 
ten different types or sizes. 

Contact: Nichols Wire & Alumi- 
num Co., Dept. SBS, Davenport, 
lowa. 


CONCRETE ANCHOR KITS 


The Red Head self-drilling concrete 
anchor is now available to the home 
craftsman in handy home kit form. 

The K-40 Red Head home kit, con- 
taining %” self-drilling concrete 
anchors, is available in two new 
kits: the K-38 with four %” bolt size 
snap-off Red Heads; and the K-56, 
with four 5/16” bolt size snap-off 
Red Heads. The home kits also in- 
clude expansion plugs and a holder- 
driver for installing with a claw 
hammer. 


Contact: The Phillips Drill Co., 
Dept. SBS, Michigan City, Ind. 
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MERCHANDISING POSTERS 


Attractive two-color posters aré in- 
cluded in the new line of fall and 
winter dealer sales aids available 
from the Locke Manufacturing Co. 
for its wrought iron railing and al- 
lied products. 

The posters emphasize, in cartoon 
style, how the Locke railings can 
help prevent crippling slip-fall ac- 
cidents. 

Contact: Locke Manufacturing Co., 
Dept. SBS, Lodi, Ohio. 


MOBILE HARDWARE DISPLAY 


As a sales aid for dealers, whole- 
salers, and other builders’ hardware 
specialists, a “Trailer-Pak” product 
display has been developed by 
P. & F. Corbin. 

Readily hitched behind a car or 
truck, the unit is designed to pre- 
sent the complete Corbin hardware 
line to conventions, lumber dealer 
shows, sales meetings, and other 
similar events. 


The Trailer-Pak reportedly sets up 
in ten minutes. Its built-in lighting 
system plugs into standard 110 line 
voltages. All products are mounted 
or stored in padded compartments, 
eliminating the need for packing and 
unpacking. 

The trailer weighs 1,200 pounds, 
is 8’2” tall and approximately 5’ by 5’ 
closed up, and 9’8” wide when open- 
ed for service. 

Contact: P. & F. Corbin, Dept. 
SBS, New Britain, Conn. 


COLORFUL NAIL PACKAGING 


Colorful new cartons for Maze 
Stormguard and other specialty nails 
now are available with a bright yel- 
low background. 

The Stormguard cartons have red 
overprinting on the yellow, and come 
in 5-pound and 50-pound cartons. 
Bold blue overprinting identifies 
cartons for all other Maze specialty 


nails. They are available in cartons: 


ranging from one to 50 pounds. 
Contact: The W. H. Maze Co., Dept 
SBS, Peru, II. 


CONTEST PROMOTION 


The Gold Bond Twinsulation “Name 
The Twins” contest, designed to 
build sales at the dealer level, has 
been announced by the National 
Gypsum Co. 


The consumer is asked to submit 
names for a set of twin boys on 
a special entry card given with each 
sale of Twinsulation. Where a cus- 
tomer submits a winning entry, the 
dealer also wins a prize. Window 
streamers, overhead display, counter 
display, sales folders and entry cards 
are included in the contest package 
Top prizes include a Nash automo 
bile, Polaroid cameras, and transistor 
radios. 

Contact: National Gypsum Co 
Product Publicity, Dept. SBS, Buf- 
falo 2, N. Y. 


REDWOOD PANEL DISPLAY 





Latest point-of-sale panel from th« 
Georgia-Pacific Corp. is this red 
wood display. Designed for attach- 
ment to the G-P “Island” display 
or for separate use, the panel offers 
building supply dealers a_ sales 
boosting illustration of the redwood 
story, complete with product-use 
pictures and actual samples. Using 
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the complete island display, the re- 
tailer has an attractive four-panel 
nit designed to stimulate sales of 
actory-finished hardwood paneling, 
textured paneling and redwood. 
Contact: Georgia-Pacific Corp., 
lept. SBS-13A, Equitable Building, 
Portland, Ore. 


PACKAGED BRICK 


7Z-Brick has developed a new pack- 
ge design for its interior-type dec- 
yrator brick. Printed in one of the 
three brick colors of red, gold, and 
reen, each carton contains 60 bricks. 
packed with separators for additional 
protection. 
Z-Brick is applied with a special 
ihesive. It is used primarily for 
e-facing fireplaces, planter boxes. 
itchen built-ins, and counter fronts, 
Contact: Vermiculite Manufactur- 
ng Co., Dept. SBS, 4618 14th Avenue 
W., Seattle 7, Wash. 


BLIND FASTENER DISPLAY 


\ metal-edge display carton for 
merchandising its Molly Jack Nuts 
as been introduced by the Molly 
rp 
When open for display, the sturdy, 
two-color box is only 5” x 4” x 6”. 
neluded in the eye-appealing carton 
re 150 4S, 50 6S, and 25 8S Jack 
Nuts, 10 friction wrenches, and a 
ipply of descriptive folders. 
Contact: Molly Corp., Dept. SBS, 
Reading, Pa. 


NEW LUMBER BRAND MARK 


[The Allison Lumber Co. has devel- 
yped a new lumber brand mark, 
featuring the name “Allison” in 
cript lettering along with a draw- 
ng of the company’s historic fire 
tower. All lumber now leaving the 
mill is end-branded with the design. 

Contact: Allison Lumber Co., Dept. 
SBS, Bellamy, Ala. 
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DEALER NEWS 





ALABAMA 


HUNTSVILLE: The Ray Lumber 
Co. is planning to build a warehouse 
and showroom on the South Me- 
morial Parkway. Charles Fields, 
manager, said the structure will be 
completed after the first of the year. 
The lumber company is now located 
on the North Memorial Parkway. 
A spur track of the L & N Railway 
Co.’s south tracks will serve the 
warehouse. 


TUSCALOOSA: Fire recently de- 
stroyed more than 100,000 feet of 
lumber at the Roy E. Loper Lumber 
Co. here. Firemen saved a dry kiln. 
No official estimate of the damage 
was reported. 


FLORIDA 


JACKSONVILLE: Burglars enter- 
ed the Carolina Lumber Co. here 
recently and stole property valued 
at $100. 


MIAMI: New vice-president and 
sales manager for Bailey’s Lumber 
Yards is William D. Long, manager 
of the Allapattah branch. He is suc- 
ceeded by Herbert H. Hoffman, for- 
merly assistant manager in the same 
branch. Long will continue as lum- 
ber purchaser. 


GEORGIA 


AUGUSTA: The Pratt - Dudley 
Builders Supply Co. recently held a 
grand opening celebration at its new 
location here. Door prizes valued at 
$1,000 were given away. The com- 
pany has combined its former loca- 
tions to provide plenty of parking 
space, a spacious showroom, and 
over three acres of quality building 
materials. 


KENTUCKY 


LOUISVILLE: W. Hobart Reams, 
president of Reams Lumber Co. of 
Louisville and Middlesboro, Ky., has 
been named a regional vice-president 
of Associated Industries of Kentucky. 


LOUISIANA 


CHARTERS OF INCORPORA- 
TION: Lumber Sales Co., Lafayette; 
Acadia Lumber Yard, Inc., Crowley, 
lumber, hardware, cement; Hardee 
Lumber and Builders Supply, Inc., 
Kaplan, lumber, hardware, furniture; 
Laplace Building and Supply Co., 
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Inc., Laplace, general contracting; 
H and K Sawmill, Inc., Lena; Con- 
struction Supply, Inc., Shreveport, 
building materials; Caldwell Wood 
Co., Inc., West Monroe, lumber; 
Gulf-Pacific Lumber Company, Inc., 
New Orleans, lumber; Metal Doors, 
Inc., Baton Rouge, metal doors; and 
Natchez Lumber & Supply Co., Inc., 
Natchez, Miss. 


MISSISSIPPI 


CHARTERS OF INCORPORA- 
TION: H & M C Sales Corp., Jack- 
son, building supplies; Winfield 
Ready Mix Concrete, Inc., Starkville; 
and Natchez Lumber & Supply Co., 
Inc., Natchez, qualified as a foreign 
corporation to do business in Loui- 
siana. 


NORTH CAROLINA 


CHARTER OF INCORPORA- 
TION: Dealers Supply Co. of Char- 
lotte, Inc., Durham, building mate- 
rials, by E. C. Brooks Jr., Eugene 
C. Brooks III, and J. B. Harris, all 
of Durham. 


OKLAHOMA 


TONKAWA: Kenneth Russell is 
new manager of the Antrim Lumber 
Co. here. He replaced John Oring- 
derff, who returned to Enid. 


HOLLIS: A fire of undetermined 
origin burned a large lumber shed 
and shipment of posts at the Home 
Lumber and Supply Co. here re- 
cently. Damage was estimated at 
more than $100,000, part of which 
was covered by insurance. The lum- 
ber company is operated by Cecil 
Cummings and Tommy Earls. 


CHARTER OF INCORPORA- 
TION: The Economy Lumber Co., 
Inc., Tulsa, listing capital stock of 
$100,000. Incorporators are B. M. 
Poarch, Harry Poarch Jr., W. J. 
Bryson, Tulsa. 


TEXAS 


HOUSTON: The Suburban Homes 
Lumber Co., which for several years 
has been specializing in home repair 
work, has appointed B. D. Cameron 
as manager of its FHA Title I Di- 
vision. Gameron is a B.S. and M.S. 
graduate of the University of Illi- 
nois. He served as an officer of the 
Seabees construction division of the 
U. S. Navy. ... Raymond Fischer, 


formerly with Blaylock-McCall Lum- 
ber Co., has purchased the Richmond 
Lumber Co. The name of the com- 
pany has been changed to Post Oak 
Lumber Co. 


DALLAS: F. L. Ezell has been 
named manager of the Blue Dia- 
mond Co.’s newly-opened builders’ 
hardware department. The depart- 
ment offers more than 100 products 
from 20 manufacturers. 





OBITUARIES 





PAUL V. NOHE, 63. Secretary- 
treasurer of St. Germain-Nohe Lum- 
ber Co., and president, St. Germain- 
Nohe Construction Co., Jennings, La. 


J. W. ANTHONY, 76. Former owner 
and operator of the Murfreesboro 
Lumber Co., Murfreesboro, Ark. 


H. FORD STINGLEY, 52. Sales man- 
ager of the Gurdon Lumber Co., 
Gurdon, Ark., from Texarkana, Ark. 


EUGENE ERNEST RAPER, 71. 
Lumberman of Duck Hill, Miss. 


CLAUDE WHILLOCK, 61. Owner 
and operator of the Clinton Lumber 
Co., Clinton, Ark. 


WILLIAM WESLEY KAVANAUGH, 
93. Retired lumberman of Jonesboro, 
Miss. 

SYLVESTER W. LABROT JR., 56. 
Former president of the American 
Creosote Co., New Orleans, La., and 
chairman of the board of the Atlantic 
Creosote Works in New York. 


HENRY W. PALFREY, 85. Owner 
of Henry W. Palfrey, Inc., Alexan- 
dria, La., and an original signer of 
the Charter of the Louisiana Build- 
ing Material Dealers Assn. 

H. DOYLE MARTIN, 75. Former 
yard superintendent of the Baton 
Rouge, La., Lumber Co., and man- 
ager of the Louisiana Building 
Supply Co. 

WALTER LAMBERT, 64. Operator 
of the Lambert Lumber Co. three- 
state chain, Leavenworth, Kan. 


Edward Soltau Heads 
St. Petersburg Hoo-Hoos 


Edward Soltau, No. 50552, was 
elected 1958-1959 president of the 
St. Petersburg Hoo-Hoo Club No. 
64 at a recent meeting in Madeira 
Beach, Fla. 

Newly-elected vice-president is 
John Booth, No, 51929. Robert A. 
Francis, No. 48265, was named 
treasurer, and William Bothner, 


‘No. 32801, secretary. 


SOUTHERN BUILDING SUPPLIES for DECEMBER, 1958 


























“Edgar's an EVERYnighter now that 
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C. Hager & Sens Hinge Mfg. Co. + St. Louis 4, Mo. @ 
In Canada, Hager Hinge Canada Limited + Kitchener, Ontario 
+ 
Founded 1849 —Every Hager Hinge Swings on 100 Yeors of Experience e 
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ROYALAIR 
LITE 


Revolutionary idea for a flush door insert 


gives you a combination door lite and 
double hung window. 


Door lites may be included to make up 
your prepaid shipment of 150 Ibs. 


Sold through jobbers only. 


* * Call or Write 
AL FIELDS 


SOUTHERN 
DOOR LITE COMPANY 


46 WESTLAND BOULEVARD, S.W. 
ATLANTA 10, GA. 
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MANUFACTURER NEWS 





ROCHESTER, N. Y.: Kenneth C. 
Schlegel, president of the Schlegel 
Manufacturing Co., and Richard 
Wallace, vice-president of the Pull- 
man Manufacturing Corp., jointly 
announced Schlegel’s assumption of 
all national distribution and sales 
activities of Pullman’s line of sash 
balances. Schlegel produces woven 
pile weatherstripping for prime and 
storm window and door manufac- 
turers. 


CHARLESTON, S. C.: Fritz Kracke 
has retired after 50 years of service 
with William M. Bird & Co. here. 
Kracke started with the company 
as shipping clerk when he was 17. 
He moved from there to the ship- 
ping department, and in 1937 be- 
came secretary-treasurer. He be- 
came vice-president a few years ago. 


MIAMI, FLA.: SeaView Indus- 
tries, Inc., has moved into new head- 
quarters here near Miami Interna- 
tional Airport. The new factory has 
54,000 square feet devoted to ware- 
housing, fabrication, assembly, and 
shipping of company aluminum 
products. Second floor of the build- 
ing houses executive and general 
staff offices. 


DALLAS, TEXAS: Gene G. Gables 
has joined R. C. Mahon Co. of De- 
troit, Mich., as Southwest salesman 
in Texas, Oklahoma, Arkansas, New 
Mexico, and Louisiana. He will head- 
quarter here. A graduate civil engi- 
neer from Texas A & M, Gables was 
formerly branch sales manager for 
the H. H. Robertson Co. of Dallas. 


PICKENS, S. C.: Henry Grady 
Manson has been named office man- 
ager for the Poinsett Lumber and 
Manufacturing Co., according to 
W. L. Irwin, works manager. For- 
merly with the Celanese Corp. of 
America in Rock Hill, Manson suc- 
ceeds Emil Doell, who recently went 
with the Texize Chemical Corp. of 
Greenville, S. C. 


MEMPHIS, TENN.: A. W. Crowe 
has been named manager of the 
hardwood flooring sales division of 
E. L. Bruce Co. here. Crowe has 
been district sales manager in Iowa 
for the past seven years, with head- 
quarters in Des Moines. He has been 
with the company for 18 years. 


MADISON, FLA.: Precisionware, 
Inc., has opened a new plant here 
for manufacturing its line of wood 
kitchen cabinets. The company also 
has plants in Thompsontown, Pa., 
and Paterson, N. J. The Madison 
facilities are housed in a 100,000 
square foot plant, and employ about 
200. It is expected to increase the 
Precisionware operation by one- 
third. 


ARDMORE, PA.: Bestwall-Gyp- 
sum International, S. A., subsidiary 
of Bestwall-Gypsum Co., has con- 
cluded contracts for a supplemen- 
tary source of gypsum rock with 
Elias Cadala Maria, president of 
Sal y Yeso Dominicanos, Por A., 
Dominican Republic. Bestwall’s 
Brunswick, Ga., plant, now under 
construction, will be supplied from 
these Dominican deposits. 


SALEM, OHIO: Contracts to fur- 
nish kitchen equipment for 2,480 
houses now under construction at 
Army Air Force bases, including 
the Air Force Academy at Colorado 
Springs, have been awarded to 
Youngstown Kitchens Division of 
American-Standard. Approximately 
40,000 separate items are involved 
in the orders, according to Harry 
F. Howell, Youngstown’s vice-presi- 
dent of marketing. 


WALLINGFORD, CONN.: Thomas 
R. Walton has been named sales 
representative in Georgia and Flori- 
da for Stanley-Judd here, a division 
of the Stanley Works, New Britain, 
Conn. He succeeds the late Raymond 
W. Alling. Walton formerly covered 
the Tennessee territory. 


PORTLAND, ORE.: Dr. Albert 
W. Stout, an authority on forest 
products research, has joined Geor- 
gia-Pacific Corp.’s department of 
research and development at its 
Central Laboratory in Hillsboro, 
Ore. Stout has been chief research 
chemist for the Western Pine Assn. 
for 16 years. He is chairman of the 
preservative standards advisory com- 
mittee of the National Woodwork 
Manufacturers’ Assn. 


MINNEAPOLIS, MINN.: Forma- 
tion of Alpana Aluminum Products, 
Inc., to manufacture curtain wall 
systems for commercial and indus- 
trial buiidings, was announced by 
Frank T. Hetman, president. The 
new firm plans to adapt high-speed 
production and assembly techniques 
to the construction of curtain wall 
panels. It also plans incorporation of 
heating, cooling, and electrical units 
and various shading and heat-re- 
pelling devices into the wall units. 


ATLANTA, GA.: Steven Wehner 
has joined Youngstown Manufactur- 
ing, Inc., as a field salesman in the 
Southern area. He has been associat- 
ed with the aluminum extrusion in- 
dustry for 12 years. 


CHICAGO, ILL.: Ceco Steel Prod- 
ucts Corp. has named A. H. Blyth 
manager of the company’s metal lath 
department. Blyth joined the com- 
pany in 1946. He has been sales pro- 
motion manager for Ceco’s merchant 
trade division. 
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a 
every period 


of 
tough selling 


SOMEBODY HAS DONE GREA 


It happened in the thirties! And in 
the early fifties! It’s happening again 
today! 


While others cut back and drag out 
the crying-towel, the fighters roll up 
their sleeves and go to work! Maybe 
it’s a new sales pitch—or a harder 
one! Maybe it’s a new and different 
promotion. Maybe it’s as simple as 


this time 
why not you? 


re-arranging store displays and mer 
chandise on the shelves. Maybe it’s 
a new ad campaign! But some way . . 

the smart boys go right on SELLING! 


Look at the facts and figures! Be- 
tween now and 1975, there will be 
more people, more jobs, more income, 
more production, more research, more 
savings, more needs of all sorts than 


ver before in our history! People will 
ant...need...and buy! Somebody 
ill do the selling . . . why not you? 


oS FREE! Get going today! Write at 


- SX *onee for illustrated “How To 


wes” Turn the Tide” booklet offering 


aluable and vital selling ideas. The 
Advertising Council, 25 West 45th Street, 
New York 36, New York. 


YOUR. FUTURE IS GREAT IN A GROWING AMERICA 
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HATS OFF TO 
HOBBS WALL 
REDWOOD! 





The quality is there and the value 


is there . . . in every single shipment 
of Hobbs Wall Redwood. As it has been 
for over 93 years. Along with cheerful 
service, prompt shipment. 


Get to know your Hobbs Wall whole- 


saler or commission man. Write or 


wire us for his name. 





HOBBS WALL 
LUMBER CO. 


Y 1a 
2030 Union $t., San Francisco \. 

Fillmore 6-6000 « Teletype SF-761 ‘O, 
Hobbs Wali is Exclusive Distributor for 
WILLITS REDWOOD PRODUCTS CO. 
A CRA Mill 
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MEMPHIS, TENN.: Otis N. Fussell 
has been appointed district salesman 
for Lima Register Co. in Tennessee, 
Arkansas, Louisiana, Mississippi, and 
Alabama. He will be assisted by 
P. Van Husen and L. M. Ragsdale. 


BELLEFONTAINE, OHIO: To de- 
velop a continuing educational pro- 
gram for dealers and salesmen, the 
Rockwell Manufacturing Co.’s Delta 
Power Tool Division has appointed 
George E. Rockwell as director of 
sales training. Rockwell will assist 
district sales managers in conducting 
sales training and promotional type 
meetings at the dealer level; de- 
velop visual aids and other promo- 
tional helps; and write district sales 
managers’ manuals. The product- 
knowledge training school will be 
held at the plant here. 


NEW YORK, N. Y.: R. H. Benedict 
Jr. has been named field sales man- 
ager for Ramset Fastening System, 
Olin Mathieson Chemical Corp. 
A. T. Masters has been named man- 
ager of product evaluation. Bene- 
dict, former assistant field sales 
manager, joined the company in 
1955. Masters joined Ramset in 1949. 
He was formerly assistant manager 
of product evaluation. 


CHICAGO, ILL.: The Western 
Paint Manufacturing Co. here has 
expanded its paint-making facilities 
with purchase of a two-story plant 
from the Durkee Fine Foods Div. 
ef the Glidden Co. According to 
Max Shayman, Western Paint gen- 
eral manager, expansion will enable 
the company to double its previous 
paint production. 


DALLAS, TEXAS: The J. P. Ash- 
craft Co., Inc., here has been ap- 
pointed manufacturer’s sales and 
warehousing representative for the 
Lima Register Co. in the North 
Texas and Oklahoma area. The 
Ashcraft firm has branches in Ft. 
Worth and Lubbock, Texas; Shreve- 
port, La.; and Oklahoma City. 


PHILADELPHIA, PA.: From head- 
quarters here, Dick Labus is sales- 
man for the Atkins Saw Division 
of Borg-Warner in Delaware, Mary- 
land, and Washington, D. C. He was 
formerly salesman for the Disston 
Division of H. K. Porter Co. 


ST. LOUIS, MO.: Shipments suf- 
ficient to fill all orders are continu- 
ing at the Evens & Howard Division, 
W. S. Dickey Clay Manufacturing 
Co., despite the toll taken by a recent 
large fire. Temporary business offices 
are at 2395 Hampton Ave. Although 
the fire destroyed a four-story block- 
long structure, only 25% production 
capacity was lost. Two new build- 
ings — a plant addition and an office 
building — are scheduled for com- 
pletion in February, 1959. 

SPRINGFIELD, OHIO: Robbins & 
Myers, Inc., electric motor manufac- 
turer, has purchased Trade-Wind 
Motorfans, Inc., Pico Rivera, Calif. 
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The sales force of Trade-Wind will 


remain intact, directed from the 
Hunter Division of Robbins & Myers, 
Memphis, Tenn. 


LOUDON, TENN.: The Duralite 
Window Corp. of Knoxville, Tenn., 
has completed merger with Bennel 
Inc., and affiliates. The company is 
now known as the American Dura- 
lite Corp. Manufacturing of alumi- 
num windows will be centered at 
a Loudon plant, employing about 
300 and anticipating $10,000,000 sales 
annually, according to President 
George Murdock. 


CLINTON, S. C.: The recently 
completed purchase by Standard 
Plywoods, Inc., of the assets of Cin- 
cinnati Floor Manufacturing Corp., 
has changed the name of this sub- 
division to the Modernwood Co. 
According to L. M. Wilson, sales 
manager, the company manufactures 
Modernwood laminated block floor- 
ing. 

FRANKLIN PARK, ILL.: The 
U. S. Aluminum Siding Corp. has 
announced plans for a new factory 
for manufacture and distribution 
of KoverLum aluminum siding. The 
new plant will occupy three-times 
the size of present facilities. 


LONSDALE, R. I.: New sales rep- 
resentative for Glas-Kraft, Inc., is 
Arthur W. Gerweck. From head- 
quarters in New Jersey, he will serv- 
ice paper distributors and building 
supply houses in Maryland, Dela- 
ware, and Washington, D. C., with 
emphasis on the building, construc- 
tion and industrial packaging fields. 


PORT GIBSON, MISS.: S. A. 
Wetzel of Baton Rouge, operator of 
Alan Wetzel Lumber Co, in Natchez, 
has bought the equipment of the 
J. L. Rogers Lumber Co. here. 





RESISTANCE TEST — This is how the R. C. 
Mahon Co. of Detroit recently conducted 
“seismic” tests to determine resistance of 
building materials to horizontal forces creat- 
ed by tornadoes, earthquakes, and bombings. 
Involved were life-size fabricated structural 
steel framing and roof deck. A hydraulic 
jack, center, applies a lateral load to assem- 
bly; deflection gauges, lower left and upper 
right; and central station, foreground, where 
strain data is observed and recorded. 





STRICTLY 
WHOLESALE 





CHARLOTTE, N. C.: Jenkins- 
Dickson Co. here has been appointed 
agent for Carlon Products Corp. of 
Cleveland, Ohio. Jenkins-Dickson 
will represent Carlon’s line of plas- 
tic sewer and drain pipe in Virginia, 
North Carolina, and South Carolina. 


NASHVILLE, TENN.: The Dealers 
Supply Co. here has been appointed 
wholesale distributor of the Arm- 
strong line of building products in 
the Nashville area by Armstrong 
Cork Co. J. William Bruer is presi- 
dent of the Nashville firm. 


MEMPHIS, TENN.: John T. Ever- 
ett & Co. has been appointed rep- 
resentative in Georgia, Alabama, 
North Carolina, and South Carolina, 
for the Independent Nail & Packing 
Co., Bridgewater, Mass. Everett field 
salesmen are E. P. Rowan, Greens- 
boro; E. W. Peet, Atlanta; and Bill 
Hall, Birmingham. 


ATLANTA, GA.: The Stromquist 
Co., Inc., here has been appointed 
Georgia representative for the cast 
iron boilers and furnaces of the Peer- 
less Heater Co. of Boyertown, Pa. 


AUGUSTA, GA.: Potter’s Sash and 
Door Co. was destroyed recently and 
its contents ruined in a fire of unde- 
termined crigin. 


RICHMOND, VA.: The franchise 
representative for Yale industrial 
lift trucks and tractor shovels in 
Virginia, the S. L. Cooper Co., has 
been reorganized and expanded as 
the Richmond Materials Handling 
Corp. E. K. Rudisill is president. 


DURHAM, N. C.: Spanall of the 
Southeast, Inc. has been appointed 
exclusive distributor of Spanall hori- 
zontal shoring and related building 
construction products of Spanall of 
the Americas, Inc. The new distribu- 
torship will cover North Carolina, 
South Carolina, Virginia, Maryland, 
and the District of Columbia. A 
branch office and warehouse are 
maintained in Alexandria, Va. 


WINSTON-SALEM, N. C.: The 
Ferguson Wholesale Roofing Co. here 
has been chartered, listing authorized 
capital at $100,000. H. T. Ferguson, 
president of the Forsyth Roofing Co. 
here, is president of the new concern. 


CHICAGO, ILL.: New distributors 
for matched and packaged built-in 
kitchen appliances of Chambers 
Built-Ins, Inc., in the South are: 
Hicks Distributing Co., New Or- 
leans, La.; Noland Co., Inc., Atlanta, 
Ga.; Royal Distributing Co., Little 
Rock, Ark.; and Sharpe's, Inc., 
Mobile, Ala. 
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STATE 





MAIL COUPON TODAY 


For more details on above items, use Coupon on Page 49 47 





101-L, WESTERN PINE — 101 HOME IDEAS. Full-color booklet 
shows 24 pages of provocative ideas for building and remodeling 
with the ten species of Western Pine. Single copies free; quantity 
rates available from the Western Pine Assn., Dept. SBS, Yeon Build- 
ing, Portland 4, Ore. 


102-L. KILN-DRIED LUMBER. Folder gives reasons why it pays to 
build with Weyerhaeuser 4-Square kiln-dried lumber. The process 
of kiln-drying reportedly gives wood dimensional stability, finish 
and workability, and strength and durability. Weyerhaeuser Sales 
Co., Dept. SBS, First National Bank Building, St. Paul 1, Minn. 


1¢1-K. DUCTLESS HOOD. Literature describes filter process, 
installation, operation, and maintenance of ductless hood that 
cleanses air of grease, odors, smoke, dust, and pollen through 
grease and activated charcoal filters, without ducts, vents, or 
louvers. The Ductless Hood Co., Inc., Dept. SBS, 6€1 Plandome 
Road, Manhasset, N. Y. 


202-G. HOUSE SIDING FINISHES. “Natural Finishes For House 
Sidings” by John Reno gives pertinent data on the kinds, ap- 
plications, and cost of natural finishes for red d, cedar, and 
cypress. The Pacific Lumber Co., Dept. SBS, 35 East Wacker 
Drive, Chicago 1, Ill. 


209-D, ALUMINUM SIDING, Folder describes and gives sales point- 
ers on Tripl-Tite painted aluminum siding. Also shows new and re- 
modeled homes sided with Tripl-Tite aluminum. National Metal 
Products Co., Dept. SBS, 2 Gateway Center, Pittsburgh 22, Pa. 


106-C. WINDOW SASH BALANCES. The Spiralflex weatherstrip- 
sash balance is described in a catalog sheet. The unit does not 
need individual parting bead and assures plumb installation. It 
has spiral balances. Caldwell Manufacturing Co., Dept. SBS, 64 
Commercial Street, Rochester 14, N. Y. 


101-.J. SURVEYING INSTRUMENTS. Folder illustrates, describes, 
and gives prices for contractors’ transit, construction and farm 
level-transit, construction and farm level, builders’ dumpy level, 
true sight hand level, builders’ Universal tripod, extension tripod, 
light construction and farm tripod, Universal builders’ level- 
transit, and builders’ rod and target. David White Instrument Co., 
Dept. SBS, 2051 North 19th Street, Milwaukee, Wis. 


102-J. READY-MIX CONCRETE EQUIPMENT. Details are avail- 
able on the Winslow Ready-Mix plant installation, with specific 
reference to the cost, operation, and return on investment of the 
Binanbatch. Winslow Scale Co., Dept. SBS, 25 & Haythorne, Terre 
Haute, Ind. 


103-J. WOODEN SHUTTERS. Sample panels, envelope stuffers, 
ad mats and specification sheets are available on this manufac- 
turer’s complete line of wooden shutters. Cannon Craft Co., Dept. 
SBS, Sulphur Springs, Texas. 


105-1, ALUMINUM RAIL. Literature describes and illustrates Ad- 
justo-Ease decorative iron and Homecraft aluminum rail for level 
or stair installations. Available in 3’-4’-5’ lengths, for Do-It- 
Yourself trade. Elite Fabricators, Dept. SBS, Bel Air, Md. 


107-I,. HOME BUYER’S GUIDE. Booklet gives helpful information 
on house-buying, including such considerations as neighborhood, 
lot, roofing, insulation, kitchen, hot water, bathroom, plumbing, 
electrical system, basement, attic, heating, cooling, and financing. 
Southern Pine Asen., Dept. SBS, Box 1170, New Orleans 4, La. 


108-1. CERAMIC GLAZED TILES. Illustrated folder gives Do-It- 
Yourself installing instructions for ceramic glazed Mosstiles. Simple 





instructions explain installation in seven steps. Samples of nine 
Mosstile colors are included. David L. Mons & Co., Inc., Dept. 
SBS, 1270 Sixth Avenue, New York 20, N, Y. 


102-1. DECORATIVE DOOR LIGHTS. Catalog describes and gives 
specifications for Royalite packaged, glazed flush door inserts, dee- 
orative moldings and lights, Royalouvers, and oak thresholds, 
Southern Door Lite Co., Dept. SBS, 46 Weetland Boulevard, At- 
lanta 10, Ga. 


103-1. POLYETHYLENE SHEETING. Catalogs, prices, and samples 
of pure polyethylene sheeting in three thicknesses, widths from 3’ 
to 40’, are available from Warp Bros., Dept. SBS, Chicago 51, Ill. 


204-H. CLOSET DOORS. “Space and Cost Savings” is a folder 
illustrating and describing Berry Float-Away closet doors, The 
doors reportedly save $50 per house on construction costs. Berry 
Float-Away Closct Doors, Dept. SBS, 1091 Zonolite Road, N.E., 
Adanta 6, Ga. 


105-L. MODERN WOOD PANELING. Colorful literature describes 
Long-Bell’s Flakewood paneling for contemporary interiors, and 
mahogany finish Ven-O-Wood for economical use in homes, 
offices and stores. International Paper Co., Long-Bell Division, 
Dept. SBS, 928 Grand Avenue, Kansas City, Mo. 


203-A. PLASTER REINFORCEMENT. A 20-page research booklet 
reports “The Crack Resistant Properties of Gypsum Lath and 
Plaster Angles Formed by the Intersection of Walls and Walls with 
Ceilings Reinforced with Various Types of Metal Reinforcement.” 
It shows the superior performance of Keycorner wire mesh, Key- 
stone Steel & Wire Co., Dept. SBS, Peoria 7, Ill. 


205-A. FACT FILING FOLDERS. Reynolds Aluminum offers deal- 
ers a set of 19 Fact Folders for a handy reference library on such 
products as aluminum roofing and siding, asphalt roofing and 
accessories, farm gates, insulation, nails, ete. New literature sent 
to dealers using folders. Reynolds Aluminum Supply Co., Dept. 
SBS, P. O. Box 1367, Atlanta 1, Ga. 


209-A, PLASTIC-FINISHED PANELS. Full-color catalog covers 
Marlite’s line of plastie-finished hardboard wall and ceiling panels. 
It shows a full variety of colors and patterns — Hi-Gloss, Marble 
Panel, Woodpanel, plank, block, and Korelock, Marsh Wall Prod- 
ucts, Inc., Dept. SBS, Dover, Ohio. 


213-A. WROUGHT IRON RAILINGS AND COLUMNS. New cata- 
log page shows four column designs available with Versa wrought 
iron railing for Do-It-Yourself trade, It explains the ease of be- 
coming wrought iron dealer. Versa Products Co., Dept. SBS, Lodi 
4, Ohio. 

24-B. ASPHALT ROOFING MATERIALS. Four-page catalog in- 
sert gives complete specifications, descriptions of uses, and direc- 
tions for both cold and hot applications. It covers asphalt roofing 
and coatings and cements. Lion Oil Co., Asphalt Sales, Dept. SBS, 
Hi Dorado, Ark. 


106-B, FIR PLYWOOD FACTS. Available to dealers and their 
employees is a 48-page pocket-size fir plywood guide which includes 
basic grade-use data, advantages, and much “know-how.” Douglas 
Fir Plywood Assn., Dept. SBS, 1119 A Street, Tacoma 2, Wash. 
110-B. PLASTIC WATER PUTTY. Catalog sheet shows home uses 
for Durham’s Rock-Hard water putty, explains how to color it, 


and lists types of customers who find it “indispensable.” Donald 
Durham Co., Dept. SBS, Box 804-0, Des Moines, Iowa. 


(Continued on Reply Card Page 50) 


On this and subsequent pages of S-B-S, you are offered an 


excellent selection of literature on new Building Materials and 
Products. For free copies of this helpful literature, just fill in 


For more 
information 


and return the handy postage-paid reply card on page 50. 
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More, MORE FREE, Free 
HELPFUL BOOKLETS! 


(Save time and postage by requesting all the items 
you want on this handy postage-paid reply card.) 


(Continued from BOOKLETS FREE page) 


201-G. RECESSED OVEN AND RANGE UNITS. A full-color 


Chattanooga 1, Tenn. 
203-G, STEEL ATTIC STAIRS, 


204-G. HOUSE PAINTS, Four colorful folders describe qual- 
ities, purpose, colors, and applications for Davis Alkyd Flat 
enamel, house paints, Vinyl Latex Primer, and clear finishes. 
The H. B. Davis Co., Dept. SBS, Baltimore 30, Md., and 


203-F. WOOD WINDOW UNITS. Four two-color folders 
illustrate and describe M. W. Distributors’ Air- 
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illustrate Uaico »|ominum horizontal sliding, residential 
commercial awning, casement, and double-hung 

with specifications, sizes, 

Sash Sales & Supply Co., Ine., 

4-D. ASBESTOS-CEMENT PRODUCTS. 

and folders show Century 

purpose board, Linabestos 

interior and exterior use, 

bestos sheet. Keasbey and Mattison Co., Dept. SBS, 
Pa. 


212-A. WOOD WINDOW WALLS. Catalog No. 
dealer merchandising kit use of 
window units for residences, institutional 
light commercia! structures, 

ment, gliding, casement, 

units shown. Andersen Corp., 

104-D. INSULATING ROOF DECK. A 

“New Dimensions in Ceiling Designs,” 

roof deck designs, coat comparisons, 

tien detail, and application tips. Insulite Division of 
nesota and Ontario Paper Co, 

Building, Minneapolis 2, Minn, 


105-D, FARM STEEL PRODUCTS. 

Handbook” supplies 76 pages of data on 

plans for the use of steel materials for fencing and roofing 
on farms. It also includes 

teen-ager tips. Tennessee Coal & 

Steel Corp., Dept. SBS, Fairfield, Ala. 


106-D. WOOD AND METAL 


structions for Sclecting and 
Metal Screws.” 


108-D, STEEL FRAME BUILDINGS, 
shows standard «ives, details, accessories, 
Dixisteel rigid-frame buildings. It also 
angular or bow-string truss roof 

Dept. SBS, Waerchouse Divisien, 

1, Ga. 


202-D. VITRIFIED CLAY PRODUCTS. 
Dickey’s new PVC coupling. Booklets are 
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Dun:O-wal. SAFEGUARDS THE BEAUTY 
OF MASONRY CONSTRUCTION 


Throughout the United States genuine Dur-O-waL Steel 
Reinforcing is being used in the mortar bed to provide lasting 
protection for the classic beauty of masonry construction 


You can provide timeless protection for tensile steel nforcing is trussed 
the flawless beauty of masonry with designed and « ym fabricated to give 
time-tested Dur-O-waL. This high- masonry walls a backbone of steel. 


Specifications and Research data available juest. 


Thom: D.wal. 


ickbome of Steel For | 


Dur-O-wel Div., Cedo : Blo ., CEDAR RAPIDS, 1A. Dur-O-wal Prod., 
Inc., Box 628, SYRAC\ N.Y r-O-wal Div., Frontier Mfg. Co., Box 49, 
>) PHOENIX, ARIZ. Dur Prod 4500 E. Lombord St., BALTIMORE, MD. 
Dut-O-wal of Ill., 119 5t.. AURORA, HLL. Dur-O-wal Prod. of Ala., Inc., 
Box 5446, BIRMINGHAM, ALA. Dur-O-wal of Colorado, 29th and Court St., 
PUEBLO, COLORADO wal Ine., 165 Uteh Street, TOLEDO, OHIO 
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PRODUCT PARADE 








DOOR LITE WINDOW UNIT 


The all-aluminum Royalair Lite — 
combination door lite and double- 
hung window with screen — is now 
available in seven sizes, from 20”x24” 
to full length 24”’x56”, from the 
Southern Door Lite Co., Dept. SBS, 
46 Westland Boulevard, S. W., At- 
lanta 10, Ga. 


Giving a choice of ventilation, the 
double-hung door lite is all alumi- 
num, except for the beech wood 
frame on either side of the sash. 
The aluminum screen has knife 
latches for quick and easy removal. 
Locks and springs are of stainless 
steel. 

The Royalair Lite is completely 
glazed, caulked, and waterproofed 
for weather-tight seal. Clear plastic 
can be placed between screen and 
sash for winter time storm window. 

Pre-drilled for installation with 
ease-hardened screws, the Royalair 
reportedly can be installed in five 
minutes. It is suitable for panel and 
flush doors in both 1%” and 1%”, 
and eliminates need for screen door 
in many cases. 

Write P475 on reply card, page 50. 


STEEL STAKES 


Steel construction stakes with 12 
nail-holes drilled in a spiral arrange- 
ment, providing 24 nail entry points, 
are offered by Dee Concrete Products 
Co., Dept. SBS, 670 N. Michigan 
Avenue, Chicago 11, Ill. 


The holes act as a support for the 
nails to keep them in place, leaving 
both hands free for final adjustment 
and nailing. 

Made of special cold drawn solid 
steel rods with specially designed 
points, the Dee construction stakes 
reportedly will penetrate any soil 
condition without splitting, bending 
or breaking, with the least amount of 
soil disturbance. 

Stripping of stakes is fast, and they 
are reportedly good for 100 or more 
uses. 

Write P476 on reply card, page 50. 


PLASTIC SHEET FLOORING 


Plastic sheet flooring in the Tessera 
series has been introduced by the 
Armstrong Cork Co., Dept. SBS, Lan- 
caster, Pa. 

Its wearing surface is formed of 
tiny vinyl tiles, giving a mosaic-like 
appearance. These cubes, while 
standing out individually in the de- 
sign, are imbedded in vinyl and 
surrounded with vinyl grout. 


Tessera Vinyl Corlon is made in 
heavy (.090”) gauge, in sheet form 
6’ wide. It comes in tone-on-tone 
colorings of sage green, warm beige, 
medium gray, gray beige, putty, 
ivory and suede brown. 

Write P477 on reply card, page 50. 


SLIDING GLASS DOOR 


A sliding glass door with %” in- 
sulating glass is available from T. V. 
Walker & Son, Inc., Dept. SBS, 217 
North Lake Street, Burbank, Calif. 

The new Capri Cavalier provides 
simplified installation as a result of 
the unhanded sliding feature where- 
by all two-lite units are completely 
interchangeable — either right or 
left sliding. 

The Cavalier is available in two, 
three, or four lite units in standard 
5g” insulated glass sizes. 

Write P478 on reply card, page 50. 
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CARE-FREE STEEL FENCE 


The galvanized spring steel Panel- 
Vent fence — reportedly rustproof 
and maintenance-free — is intro- 
duced by All Products Co., Dept. 
SBS, Box 110, Mineral Wells, Texas. 


Available in horizontal privacy, 
vertical privacy, and standard picket 
styles, the Panel-Vent also comes in 
decorator colors adaptable to home, 
school, or industry. Heights range 
from 2’ to 6’. 

Write P479 on reply card, page 50. 


BUILT-IN GAS OVEN 


The new Vernois gas built-in oven, 
Series 248, is introduced by the Mt. 
Vernon Furnace & Manufacturing 
Co., Dept. SBS, Mt. Vernon, Il. 
The giant capacity oven is porce- 
lainized inside for ease of cleaning 
and is completely encased in fiber- 
glass insulation. The large pull-out 
broiler glides on ball-bearing rollers; 
hinged door opens down for maxi- 
mum working area. Oven rotisserie 
may be installed at any time with- 
out removing unit from cabinet. 


The Vernois gas built-in oven 
comes in satin chrome and porcelain 
colors white, coppertone, pink, blue, 
yellow, and turquoise. 

Write P430 on reply card, page 50. 
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POST-MOUNTED GAS LIGHT 


A decorative post-mounted Gaslamp 
is introduced by the Falcon Manu- 
facturing Co., Dept. SBS, P. O. Box 
10405, Dallas 7, Texas. 

Gaslamp is constructed on an all- 
steel welded frame. It is finished in 
bonderized black or bronze baked 
enamel, phosphatized to prevent 
rusting. 

Major components are largely fac- 
tory prefabricated, providing quick 
and easy installation. 

Write P481 on reply card, page 50. 


LOCKSET TOOLS KIT 


Russell & Erwin, Dept. SBS, New 
Britain, Conn., offers a kit of installa- 
tion tools designed for easy applica- 
tion of its Homegard and Stilemanor 
locksets. 


Kit includes a 2” or 2%” bit for 
lock case hole and a %” bit for latch 
bolt hole. A two-hole jig accommo- 
dates either 2%” or 5” backset. Also 
included are a latch face mortising 
tool and strike locator. 

Write P482 on reply card, page 50. 
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WALL VENTILATOR 


A wall ventilator designed to elimi- 
nate furring strips and rocklath, thus 
preventing dampness and mildew, is 
offered by Vent-A-Wall, Inc., Dept 
SBS, 429 N. W. First Avenue, Fort 
Lauderdale, Fla. 

The ventilator consists of a 3” x 2 
curved piece of aluminum, a cork 
gasket, and wire screen of com 
parable size. These are all held in 
place by a toggle bolt. 

By using the ventilator on ths 
outside, spaced at bottom “floor 
level” and at top under belt-cours« 


approximately 48” apart, it re- 
portedly will create air circulation 
ertically and horizontally through 
wall, thus leaving it dry under 
conditions. Also, it is said to 
rmit plaster application on inside 
blocks without use of furring 
trips and rocklath. 
The ventilated walls are said to 
event cracks in walls from ex- 
unsion and contraction. The well- 
entilated wall dries out quicker, 
oviding a practical advantage in 
eserving outside and inside paint 
ym discoloration and peeling. 
Write P483 on reply card, page 50. 





Another good reason why it pays to be a | Dickey Dealer 


Dependability and economy 
with the new Dickey Coupling... 


Home owners get lor 
root-resistant joints when 


the new Dickey Coupling. Un- 


Line” Clay Pipe with 


skilled labor can insta 
in less than a minute 


under water. And, the 


to acids. Outside stora 
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San Antonio, Tex, 
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LIGHTWEIGHT LADDER 


Easy to carry and set up, the new 
Saf-T-Stand ladder by Novel Prod- 
ucts, Inc., Dept. SBS, North Creek 
Road, Bellmawr, N. J., incorporates 
new appearance, safety, and com- 
fort. 

The curved top offers permanent 
leaning support. The ladder is 
aluminized steel with non-slip rubber 
feet. All steps have rubber treads, 
and the top step is a 14” platform. 

Write P484 on reply card, page 50. 


MASONRY ‘WELDER’ 


An epoxy-based polyplastic alloy 
called Permagile — reportedly ca- 
pable of welding masonry — is in- 
troduced by the Permagile Corp. of 
America, Dept. SBS, Woodside 77, 
BN. 3 


The thermo-setting product is 
said to be unaffected by alkalis, 
most acids and solvents, age, tem- 
perature, and atmospheric condi- 
tions. It is claimed to permanently 
join, fill, clad or surface such ma- 
terials as concrete, brick, granite, 
marble, cement or cinder block, clay 
or concrete pipe, glass, wood, and 
most plastics. 

Permagile adhesive is reeommend- 
ed for use in restoring badly-crack- 
ed concrete, repairing and water- 
proofing interior or exterior brick 
or concrete walls, floors and ceilings, 
setting overhead and vertical tiles, 
and protection of masonry and metal 
against corrosion. 

Write P485 on reply card, page 50. 


PLYWOOD EDGER 


The 550 TG for machining plywood 
and other board materials has been 
developed by the Kvalheim Machin- 
ery Co., Dept. SBS, Petaluma, Calif. 

The machine has two vertical cut- 
ter units to run edge patterns, The 
boards are fed by a system of rub- 
ber rolls powered by a_ variable 
speed drive. The standard machine 
is adjustable for width up to 4%’. 

A related model — the 1020 — 
incorporates a transverse shaft in 
addition to the side cutters. 

Write P486 on reply card, page 50. 


SILVERED SHEATHING 


A gypsum sheathing panel, designed 
to add glamour and cut waste in 
garage construction, is offered by 
the National Gypsum Co., Dept. SBS, 
Buffalo 2, N. Y. 

Silver-Glo gypsum sheathing, lam- 
inated with an aluminum-coated 
material, gives a clean, attractive 
appearance and more even illumina- 
tion to garage interiors. Car lights, 
striking the “silver” surface, are 
reflected and diffused. 

The two-foot wide tongue and 
groove paneis are available in 
lengths of 7’2” and 8’, for vertical 
application on garages with 24” stud 
spacing. 

Write P487 on reply card, page 50. 


WALL FASTENER INSTALLER 


Rapid installation of Wing-Ding hol- 
low wall fasteners is claimed for the 
Wing-Ding gun, recently announced 
by Diamond Expansion Bolt Co., Inc., 
Dept. SBS, Garwoed, N. J. 


The new gun installs all three sizes 
of Wing-Ding anchors. The complete 
unit contains gun, four arbors, and 
Allen wrench. 

Write P488 on reply card, page 50. 





. LESLIE ansusr Zee LOUVERS 


Another Leslie Exclusive — an all-new series of adjustable louvers 


« All New Design — for Eat 
Appearance * New 


sition nd 
- ont ont and Reor © Only Ad- 


; Weather Baffles Front 

Ra 3/12 through “40/12 Pitch ¢ One Louver 

Series) One Stock to Handle All Needs ¢ All Hea 
a “"King-Size” Louvers * Fully Assembled* — 





that will fit modern roof pitches as low as 3/1 


10/12 pitch. 


2 pitch, and up to 


The new weather baffles on front and rear of the vanes insure excellent 


protection from wind-driven rain and snow. T 

pearance, and provide extra strength and ty wey 

A vite choice of eight models from a 314 foot 

(L foot base. The wee yy 
(Peso, L-50, L-60 and L-70). ingssiz 

pitches of 3/12 through 12 ntx-0. X-100, LX-200, and LX-300). 


baffles enhance ap- 


iant oe 
we4 } men To 12 pitch 
Series will fit roof 


*All Lette Ja louvers are fully assembled except the LX-300, 
which shipped partia bled. 


lly assem’ 








/12 aa 


Poe 9/12, atafia. 1/12, 
up to 12 Feet « 
or Galvanized Steel 


LESLIE WELDING COMPANY, Inc., 2935 west Corrott Ave., Chicago 12, tI. 


Design ° wt Gauge Aluminum 


LESLIE FIXED PITCH TRIANGULAR LOUVERS 


Leslie fixed pitch triongular louvers are available in the 2/12 to 5/12 


pitch ranges from stock. Higher pitches, 6/12 a 


up, are quickly made 


to order. They are manufactured in a wide voriety of base sizes from 
three feet up to twelve feet. 
An excellent feature, exclusive with Leslie, is the two-piece design used 


Pitch — fn most sizes of the 
5/12, 6/12, 713, 3 
Base Lengths for a 


popular 4/12 ‘and 5/12 pitch louvers. This 


— for easier installation, greater strength, and there is space 
x 2 brace, if desired. 


Write for descriptive literature. 


Ask your supplier for Leslie products. 


Leslie's long experience in the manufecture of louvers, since 1939, is your guarantee of superior performance and quolity. 
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SWIVEL DRILLING MACHINE 


To allow drilling in any direction, 
Molco Drilling Machines, Inc., Dept. 
SBS, 1100 20th Street, N.W., Wash- 
ington, D. C., has introduced, a light- 
weight concrete drilling machine 
that swivels 360 degrees. 

It is said to be ideal for drilling 
operations where work must be per- 
formed in confined or hard-to-reach 
areas. Using special thin-wall dia- 
mond core bits, this mole machine 
purportedly will drill holes as large 
as 6” in diameter through concrete 
or any other hard building material 
at the rate of 1” per minute. 











KITCHEN CABINETS 


For more efficient and convenient 
storage space, EZ Reach cabinets are 
offered by EZ Reach Manufacturing 
Co., Dept. SBS, 1773 North Second 
Street, El Cajon, Calif. 

Easy to install, hardware tele- 
scopes into a one-inch recess. The 
gliding drawers can be utilized for 
canned foods, packages, appliances, 
vegetable bins, utensil and lid stor- 
age units, or combinations of all. 

Hardware permits drawers to be 
pulled out to 20 inches, thus bring- 
ing items to within easy reach and 
sight, without stooping and groping. 

All EZ Reach hardware is design- 
ed for a standard drawer of 20%” 
deep by 26” high. 

Write P489 on reply card, page 50. 





WOOD PANELING 


A new paneling product, said to 
speed up installation and allow two 
carpenters to panel an average-size_ | 
living room in less than half a day, 
has been introduced by the Weyer- 
haeuser Sales Co., Dept. SBS, St. 
Paul 1, Minn. 


Loc-Wall slip-together wood pan- 
eling has factory-applied interlock- 
ing backer strips to save application 
time and permit hidden nailing on 
broad wall surfaces. 

It comes in panels 32” wide and 
7 and 8’ lengths. It is offered in 
four woods — Idaho white pine, in- 
land larch, inland red cedar, and 
ponderosa pine — in clear and knot- 
ty styling and three paneling pat- 
terns. 

Write P490 on reply card, page 50. 
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ALL-STEEL BASEMENT DOOR 


A modern all-steel basement door 
with finger-tip control has been in- 
troduced by the Donley Brothers 
Co., Dept. SBS, 13968 Miles Ave- 
nue, Cleveland 5, Ohio. 


A torsion-bar spring control re- 
portedly opens or closes the door 
with a minimum of effort. The tor- 
sion bar spring device also holds 
the doors safely in an open position 
to prevent accidental closing. 

Flanged door edges with overlap- 
ping threshold make the entire unit 
weathertight. When closed, a posi- 
tive locking device holds the doors 
securely in place. A handle is welded 
to the outside of the door to facili- 
tate opening. 

The electrically welded 12-gauge 
steel door measures 64” x 51” x 22”. 

Write P492 on reply card, page 50. 


LEAD-FREE ENAMEL 


A lead-free “3M” brand porcelain 
enamel for aluminum has been an- 
nounced by the American Lava 
Corp., Dept. SBS, Chattanooga 5, 
Tenn. 


The lead-free enamel is said to 
provide greater adhesion and color 
reproducibility than lead-bearing 
frits. Other advantages reported in- 
clude greater coverage, abrasion 
resistance, and resistance to chemi- 
cal attack. 

Used for protection and improved 
appearance of aluminum, the enamel 
comes in a full range of colors from 
high gloss to full matt finishes. 

Ordinary spray equipment and fur- 
nace are required for the application 
of “3M” brand porcelain enamel frit 
to aluminum. Firing temperatures 
range from 950° to 1000° F. 

Write P493 on reply ecard, page 50. 


ELECTRIC JIG SAWS 


Two lightweight portable electric 
jig saws, which reportedly can cut 
through 2” wood and %” steel with 
3,400 half-inch blade strokes per 
minute, also feature a cast-in blower 
vent to aid cutting accuracy. Mod- 
erately priced, the saws are offered 
by Thor Power Tool Co., Dept. SBS, 
Chicago 1, Ill. 

Both have tilting base and angle 





index for cutting angles up to 45 
degrees on either side of the line of 
cut. Direct venting from motor fan 
to blade removes cutting dust. 
Write P494 on reply card, page 50. 


SHEATHING-SIDING PANEL 


Dubl-Bilt, a two-in-one product com- 
bining sheathing and siding in a 
single panel, has been added to the 
line of laminated wood fiber wall- 
boards of the Upson Co., Dept. SBS, 
Lockport, N. Y. 








Dubl-Bilt combines two %” panels, 
welded together to a total thickness 
of approximately %”. It is available 
4’ wide by 8’, 9, and 10 long. 

Designed for board and batten con- 
truction, the laminated cellulose 
material comes waterproofed and 
primed either two sides, one side, or 
plain two sides. The off-white face 
priming is said to provide a superior 
painting base, and the gray back 
prime to provide greater moisture 
resistance. 

Write P495 on reply card, page 50. 





sales 


ant Sy 


offices 


throughout the world 


ussell,inc. 


GENERAL OFFICE: PORTLAND 1, OREGON 


Merchandisers of all Pacific Coast Forest Products 


Domestic and imported lumber and plywoods 
Kaiser — Fir Tex Insulating Board Products 


DOMESTIC, EXPORT & IMPORT - RAIL & WATER 





For more details on above items, use Coupon on Page 49 


SOUTHERN BUILDING SUPPLIES for DECEMBER, 1958 











PORTABLE CEMENT MIXER 


A Do-It-Yourself cement mixer — 
described as easily portable, but 
durable enough for any one-man 
mixing job — has been made avail- 
able by KOL Inc., Dept. SBS, 2323 
Ellis Ave., St. Paul 14, Minn. 

The mixer weighs 35 pounds, in- 
cluding motor, and takes up only two 
square-feet when set up. It can mix 
eight cubic feet of concrete every 
hour and does not need a wheel- 
barrow. It batch mixes in two 
minutes. 

Write P496 on reply card, page 50. 


TRIANGULAR LOUVER 


A jumbo twin-section triangular 
louver, available in aluminum or 
galvanized, has been introduced by 
the Louver Manufacturing Co., Dept. 
SBS, 3601 Wooddale Avenue, Min- 
neapolis, Minn. 

Available in nine models, the 
jumbo twin-section louvers come in 
6’, 8’, and 10’ widths, for 3”, 4”, and 5” 
roof pitches. Reportedly ideal for the 


home designed for an attic fan, the 
free area of ventilation ranges from 
80 square-inches to 523 square 
inches. The louver comes complete 
with 8 x 8 mesh insect screens in 
stalled on the inside. 

The twin-section construction sim 
plifies installation, so that the ven 
tilator purportedly can be installed 
by one man in a matter of minutes 
— either as a complete unit, or in 
two sections. 

Write P497 on reply card, page 50. 


BUILT-IN RADIO 


A low-cost and extremely compact 
built-in radio has been introduced 
by the Swanson Manufacturing Co.., 
Dept. SBS, 607 S. Washington Street 
Owosso, Mich. 

The Swanson Hide-A-Way radio 
unit is a 5-tube super-heterodyne 
with a high energy 4” speaker, re 
portedly giving excellent reception 


Over-all dimensions are 7” high 
8” wide and 3” thick. 
Write P498 on reply card, page 50. 


TILT-IN WINDOW 





. window that can be fully screened 


d simultaneously cleaned at floor 
vel from inside the building is in- 
duced by Fleet of America, Inc., 


ept. SBS-1058, 2015 Walden Ave- 


ie, Buffalo 25, N. Y. 

Called the Monumen-tilt, the dou- 
e-hung aluminum window has 
t-in glass frames. 

Hinged design permits washing 


from the inside or hopper ventila- 


»n. Both the hinged glass-sash and 


the vertical sliding sash are double 
veatherstripped to 


assure easy, 
iiet operation and maximum pro- 
ction from wind, rain, and dirt. 
ny type of glass may be used up 

” insulating glass. Half- or full- 


ength sereens may be used. Maxi- 


ium window sizes are 4’6” wide and 
high. 
Write P499 on reply card, page 50. 
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Shipped and sold completely knocked 
down in 3” x 3” box. Available in 
3’-4'-5' lengths. Eight foot flat and 
corner columns with scroll also avail- 
able. 


patent pending 





Check these reasons you too, should 
be reaping profits. 


® Year ‘Round Sales 


® High Mark-ups 

@ Free Sales Aids 

@ No Inventory-Space Problem 

®@ For ‘Do-It-Yourself’ Trade or 
Your Own Installation 


@ Adjustable! For Level or Stair 
Installations 
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PRODUCT BRIEFS 











NEW IMPERIAL LINE of locksets 
has been marketed by Kwikset Divi- 
sion of American Hardware Corp., 
Dept. SBS, 516 East Santa Ana 
Street, Anaheim, Calif. Available in 
either the Balboa or Catalina design, 
the new line has all steel and brass 
construction, ball bearings for smooth 
gliding knob action, all screws con- 
cealed for added beauty, same size 
boring for all functions, plastic coat- 
ing for finish protection, and five-pin 
tumbler cylinders for greater se- 
curity. 

Write P500 on reply card, page 50. 


RUBBER COVE BASE and corners 
are available from Dodge Cork Co., 
Inc., Dept. SBS, Lancaster, Pa. The 
back is scored for maximum adhe- 
sion. Molded suction toe ard top 
design assures shock resistance. 
Dodge Rubber Cove features a 
smooth, bright surface in a choice 
of eight colors. It is made in 4 
lengths with all ends square cut. 
Write P501 on reply card, page 50. 


HEAVY-DUTY POWER TOOLS, ap- 
proved and powered for industrial 
use, are introduced by Stanley Elec- 
tric Tools, division of the Stanley 
Works, Dept. SBS, 111 Elm Street, 
New Britain, Conn. The line includes 
two %” heavy-duty drills, two %” 
heavy-duty drills, one 4%” standard 
duty drill (and drill kit), and six 
heavy-duty inpact-type power driv- 
ers. All tools have industrial ampere 
ratings. 

Write P502 on reply card, page 50. 


STEEL BRACKET that supports 
both a closet shelf and clothes hang- 
er rod at the same time, is offered 
by the F. D. Kees Manufacturing 
Co., Dept. SBS, Beatrice, Neb. The 
%” wrought steel brackets are 10” 
high, 11” wide. They accommodate 
wood or metal rods up to 1%” in 
diameter, and will support shelves 
14” deep. 

Write P503 on reply card, page 50. 


GAS WALL HEATER features a 
through-the-wall vent that reported- 
ly reduces installation costs 70 per 
cent. Safti-Vent is approved for 
FHA Title I home improvement 
loans and new construction finan- 
cing. The units are manufactured 
in three styles and eight sizes. H. C. 
Little Burner Co., Inc., Dept. SBS, 
San Rafael, Calif. 

Write P504 on reply card, page 50. 


WIDER FIBERGLASS PANELS to 
reduce installation costs are intro- 
duced by the Structoglas Division 
of International Molded Plastics, 
Inc., Dept. SBS, Cleveland, Ohio. 
Press-molded in widths of 50” for 
side wall applications, and 51%” for 
roof applications, the wider panels 


will reportedly result in less wasted 
panel area, less fasteners, and re- 
duced labor costs due to fewer over- 
laps and fasteners. 

Write P505 on reply card, page 50. 


ROOF COATINGS which contain 
asphaltic penetrating and sealing 
oils are available from the Monroe 
Co., Inc., Dept. SBS, 10703 Quebec 
Avenue, Cleveland 6, Ohio. Monroe 
Liquid Damp-Dek reportedly reaches 
through surface dampness, water 
and snow to resaturate and revitalize 
leaky felts. A companion product 
called Monroe Plastic Damp-Dek is 
a patching cement for making wet- 
weather repairs on roof flashings, 
seams, holes, copings, gutters and 
eave-spouts. It is heavier in body 
than Liquid Damp-Dek, and can be 
applied with trowel. 

Write P506 on reply card, page 50. 


LATEX FLOOR PAINT for porch 
and patios is offered by the National 
Gypsum Co., Dept. SBS, Buffalo 2, 
N. Y. Available in six colors and 
white, the paint is easily applied by 
brush or roller over masonry, con- 
crete or wood floors. No etching re- 
quired in the preparation of concrete 
also be applied over previously 
surfaces. Porch and Patio paint can 
painted surfaces. 

Write P507 on reply card, page 50. 


STAPLING HAMMER for light 
tacking jobs is offered by Bostitch, 
Dept. SBS, 2005 Briggs Drive, East 
Greenwich, R. I. The model H5 ham- 
mer reportedly loads quickly and 
easily with a strip of 157 low-cost 
staples of .025-in. round steel wire. 
The stapler is effective for tacking 
in all soft materials and many hard 
woods. 

Write P508 on reply card, page 50. 


LAMINATE FLOORING in two new 
wood grain patterns is introduced 
by Swedlow Plastics Co., Dept. SBS, 
394 N. Meridian Road, Youngstown, 
Ohio. The Kevinite patterns come 
in Oriental Walnut-Pickle finish and 
Natural Teak. Kevinite is available 
in rolls 30” and 36” wide and may 
be bought by the foot or yard. Ap- 
plication consists of scoring, break- 
ing, and rolling on with adhesive. 

Write P509 on reply card, page 50. 


WEATHER RESISTANT PAINT — 
containing a protective, preservative 
pigment said to control peeling and 
mold — has been placed on the 
market by Frost Paint & Oil Corp., 
Dept. SBS, 1209 N.E. Tyler, Min- 
neapolis 13, Minn. Called Fropoc, 
the paint gives a clean, bright sur- 
face that lasts two-thirds longer 
than ordinary paints, according to 
tests conducted on the product. 
Write P510 on reply card, page 50. 
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Being close-by to every area of the South permits us 
to eliminate HIGH FREIGHT COSTS; our buy-as-you- 
need-it policy obviates over-stocking. Combine ALL 
GARDNER PRODUCTS into a 10,000 Ib. order and 
you as a Distributor secure the very lowest prices we 
have to offer. Our Fleet of modern trucks services the 
South in the speediest manner possible. 


GET YOUR SHARE OF SALES IN THE HUGE 
MOBILE HOME MARKET! One single application of 
popular-priced MOBILASTIC LIQUID ALUMINUM 
MOBILE HOME ROOF COATING makes EVERY 
Roof weathertight — and it insulates, soundproof{s and 
seals! Ideal for protecting TRUCK ROOFS, particularly 
refrigerated units. 
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PREHUNG STORM DOOR of alu- 
minum is offered by the Warren- 
ville Window Co., Dept. SBS, Mount 
& Manning Streets, Warrenville, Il. 
The unit is reportedly complete, 
with weatherstripping, glass and 
screen inserts, storm chain, latch, 
closer, and all necessary screws. 
Simple installation consists of plac- 
ing assembly in the opening and 
screwing the predrilled frame to 
the jamb; attaching closer, latch and 
chain in predrilled holes. 

Write P511 on reply card, page 50. 


AN ALUMINUM PLATE, said to fit 
neatly from end to end at the bottom 
of a door, employs trap door prin- 
ciple successfully used in cold 
weather areas in Canada for many 
years. DrafStop door bottom, manu- 
factured by the Roberts Co., Dept. 
SBS, City of Industry, Calif., has 
full-length vinyl sealing strip which 
swings out to an angle to clear car- 
pet or doormat. As door is closed, 
a nylon stop-roller fixed to door 
frame brings vinyl sealing strip in 
firm contact with threshold. 

Write P512 on reply card, page 50. 


GLASS-LINED WATER HEATER. 
introduced by the Crane Co., Dept. 
SBS, 836 South Michigan St., Chi- 
cago 5, Ill, is called the Superior. 
It emits a circular ring of flame 


PURE POLYETHYLENE SHEETING IN “CAR 


3 THICKNESSES—WIDTHS FROM 3’ to 40’ 
—e sec PER pacts 


cations (meets FHA specifications ). 


BLACK COVERALL, a tough, sunlight-resistant] ® 
for use] x 


polyethylene plastic film is recommended 
where material is exposed to direct sun. 


Warp's COVERALL is the Best Polyethylene = 


Plastic Sheeting Money Can Buy 


© WATER-TIGHT 

¢ ACID-PROOF 

e ROT-PROOF 

© STAYS FLEXIBLE AT 
60 BELOW ZERO 


AS LOW AS 
1¢ SQ. FT. 


from horizontal slots. A water baffle 
system, which distributes hot water 
throughout the tank, prevents ex- 
cessive heat build-up at the tank 
top. The heater is equipped with the 
patented minimizer, which contrib- 
utes to the economical use of gas. 

Bottom of heater is closed, with 
air for combustion entering mini- 
mizer grille at the top, keeping drafts 
out and heat in, 

Write P513 on reply card, page 50. 


PLASTIC SEALER and bedding 
compound for cellular insulation is 
offered by the Adhesive Products 
Corp., Dept. SBS, 1660 Boone Ave- 
nue, New York 60, N. Y. Insul-Seal 
is a non-inflammable, water base, 
quick grab adhesive, having a high 
solids content. It prevents seepage 
of moisture along the joints and 
protects against ice formations on the 
insulated surface. It is applied by 
brush or trowel. 

Write P514 on reply card, page 50. 


AIR-POWER STAPLER with air re- 
turn and high-speed piston is avail- 
able from the Paslode Co., Dept. 
SBS, 5860 Northwest Highway, Chi- 
cago 31, Ill. The Paslode Model AR 
reportedly provides high speed ac- 
tion and drives staples without re- 
coil. 

Write P515 on reply card, page 50. 
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the original completely 
adjustable wrought iron 
railings and columns 

.. imitated but never 
duplicated. 


MASONRY CLEANER designed to 
replace muriatic acids is now avail- 
able from Edick Laboratories, Inc., 
Dept. SBS, 427 West National Ave- 
nue, Milwaukee 4, Wis. Called 
“Etch,” the powdered lime solvent 
comes packaged in a polyethylene 
bag. 

Write P516 on reply card, page 50. 


RIGID PLASTIC PIPE, featuring 
added strength features for use at 
high operating pressures and tem- 
perature, has been included in its 
line by Carlon Products Corp., Dept. 
SBS, 10225 Meech Avenue, Cleve- 
land 5, Ohio. The plastic pipe, ac- 
cording to the company, can be used 
at temperatures as high as 180 de- 
grees, and has tensile strength which 
allows working pressure ratings 
averaging 100 psi higher than other 
rigid plastic pipe of the same IPS 
size. 

Write P517 on reply card, page 50. 
PROTECTIVE COATING is guar- 
anteed to prevent plaster burns and 
other stains on polished or anodized 
aluminum frames, Offered by Acker 
and Acker Inc., Dept. SBS, 5725 
South Main Street, Los Angeles 37, 
Calif., Spray Mask comes in a push- 
button can. Protects porcelain, tile, 
glass, and any metal surfaces from 
fallen plaster or paint. 

Write P518 on reply card, page 50. 
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HELPFUL LITERATURE 





PLASTIC LAMINATE MATERIAL. 
Dozens of uses for Micarta, a plas- 
tic laminate surface material, are 
pointed out in this brochure by the 
United States Plywood Corp., Dept. 
SBS, 55 W. 44th St., New York 36, 
N. Y. The eight-page brochure illus- 
trates rooms where application has 
been made. 


PIPE CONNECTIONS. A handy re- 
ference chart by Keasbey & Matti- 
son Co., Dept. SBS, Ambler, Pa., 
points out the most efficient way 
of connecting asbestos-cement sewer 
pipe with sewer pipe made from 
other materials. 


LIGHTING FIXTURES. Their com- 
plete line of fluorescent, incandes- 
cent, and floodlighting fixtures is 
illustrated and described in a new 
112-page catalog by Electro Light- 
ing Corp., Dept. SBS, 1535 S. Paulina 
St., Chicago 8, Ill. 


ALUMINUM WINDOW SERIES. 
Commercial and monumental dou- 
ble-hung series, projected series, and 
heavy awning styles of Ceco alu- 
minum windows are completely 
catalogued in the 24-page bulletin 
6013 from Ceco Steel Products Corp., 
Dept. SBS, 5601 W. 26th St., Chi- 
cago 50, Il. 


CALIFORNIA REDWOOD is fea- 
tured in an envelope stuffer en- 
titled “California Redwood Fences 
and Garden Structures.” The color 
folder includes tips on finishing and 
nailing, and proper grade selection. 
Service Library, California Red- 
wood Assn., Dept. SBS, 576 Sacra- 
mento Street, San Francisco 11, 
Calif. 


WOOD - WINDOW PROMOTION. 
“Today — Quality Sells the Home 
Buyer” is a booklet which tells why 
nationally-advertised quality prod- 
ucts can enable the dealer to sell 
more, and how he can profit from 
point-of-sale promotional aids. It 
explains advertising and promotion 
of Zegers’ Dura-seal weatherstrip 
sash balances. Zegers, Inc., Dept. 
SBS, 8090 S. Chicago Avenue, Chi- 
cago 17, Ill. 


GLUE - LAMINATED TIMBERS. 
“Structural Glued Laminated Con- 
struction” is a booklet giving the 
history, fabrication, and uses of 
laminated timbers. Koppers Co., Inc., 
Chemical Division, Dept. SBS, 801 
Koppers Building, Pittsburgh 19, 
Pa. 


HOME IMPROVEMENT GUIDE. An 
illustrated, 24-page guide book gives 
ideas on using Masonite hardboards 
for interior and exterior home im- 
provements. Thumbnail sketches 
from 33 free fix-up and moderniza- 


SOUTHERN BUILDING SUPPLIES for DECEMBER, 1958 


tion plans are shown. The booklet in- 
cludes color reproductions of several 
late additions to the company line 
of decorator hardboards. Masonite 
Corp., Home Service Bureau, Dept 
SBS, Suite 2037, 111 West Washing- 
ton Street, Chicago 2, III. 


HEATING SYSTEMS. Complete dia- 
grams and pictures for installation of 
Transite air duct for modern perim- 
eter heating and cooling systems 
are given in a new brochure just re 
leased by Johns-Manville Sales 
Corp., Dept. SBS, Box 111, New York 
16, N. Y. Included is detailed infor- 
mation on the different kinds of 
heating systems for slab-on-grade 
homes without basement and fo! 
multi-level homes. 


FRAMING ANCHORS. An eight- 
page booklet, entitled “16 Uses and 
Design Data for Trip-L-Grip Fram- 
ing Anchors,” gives information fo 
specification writing, tables of safe 
working values and maximum joist 
spans, and applications for efficient 
jointing with 2” or larger lumber 
Timber Engineering Co., Dept. SBS, 
1319 18th Street, N.W., Washington 
6, D. C. 


MASONRY WATER REPELLENT. 


One-page bulletin describes Naco: 
invisible silicone-base water repel 
lent for above-grade exterior ma 
sonry surfaces. The bulletin give 
application procedures and recon 
mended uses. National Asphalt Corp 
Dept. SBS, Bulkley Building, Clev« 
land 15, Ohio. 


BASEBOARD CATALOG. A bas 
board catalog gives complete engi 
neering information and instructions 
for installations, roughing-in data 
capacities, design, methods of in 
stallation and cut-away drawings 
with diagrams and charts. Parts ar« 
all identified to simplify ordering, 
with exact measurements and de- 
scriptions of materials. Dunham 
Bush, Inc., Dept. SBS, West Hart 
ford 10, Conn. 


INCINERATOR STANDARDS 
American Standard Z-21. 6-1957 
“Approval Requirements for Dome: 
tic Gas-Fired Incinerators” — giv: 
revised requirements on construc 
tion, performance, burner rating: 
and safety devices of domestic in 
cinerators for all gas types and 
combinations. The American Stand 
ards Assn., Dept. SBS, 70 East 45t! 
Street, New York 17, N. Y. 


INSULATION BOARD. A 12-page 
booklet illustrates and describes uses 


of Asbestolux, a lightweight fire 
proof insulation board. The Nort! 


American Asbestos Corp., Dept. SBS, 


3210 Board of Trade Building, Chica 
go 4, Ill. 


Long-Bell 


BARN POLES 


putmore profit 
in your pocket 


Demand continues to grow for pole- 
type jobs for dairy and beef cattle 
pole barns, for machinery storage, in 
fact for scores of farm and small 
ndustrial operations. 

jobs put up with Long-Bell Pressure- 
Treated poles last longer, look better, 
sell easier . . . and put more profit 
n your pocket. 

Manufacturers of these other “life- 
me” products — 


CREOSOTED SOUTHERN YELLOW PINE & 
DOUGLAS FIR: 
POSTS + POLES + PILING 
LUMBER ¢ CROSS ARMS « TIES 
WOLMANIZED® DOUGLAS FIR LUMBER 
UNTREATED FABRICATED TRUSSES 


410 T&P Pass. 
tation Bidg. 
Ft. Worth, Texas 
41S Nowe Mase Sido. 
San Antonio, Texas 


629 W. B 
Houston, . 


209 Phildor Bidg. 
Dallas, Texas 


P. O. Box 192 
DeRidder, La. Leonhardt Bidg. 
Okla. City, Okla. 


There !s No Substitute 
For The L-B Brand 


INTERNATIONAL PAPER COMPANY 


WOOD PRESERVING DIVISION 
Kansas City, Mo, Longview, Wash. 
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STREAMLINING STORAGE. How a 
Wilmington, Del., manufacturer in- 
creased his storage capacity 40 per 
cent, without increasing total plant 
area, is discussed in a materials 
handling survey now available from 
Towmotor Corp., Dept. SBS, Cleve- 
land, Ohio. 


Results of the use by Artic Roof- 
ings, Inc., of a fleet of six fork trucks 
specially-equipped with fork and un- 
loader attachments, the advantages 
provided by a 2%-ton capacity lift 
truck equipped with a hydraulic roll 
clamp, and other benefits derived 





Modern Mills 


QUALIFIED TO SERVE YOU 


Dry Kilns 


Operated by men 
who know Lumber 


from use of such equipment are 
among topics treated in detail in the 
pamphlet, “Job Study No. 181.” 


BETTER SHIPPING METHODS. 
This 48-page, 18th edition of the 
Signode catalog, published by the 
Signode Steel Strapping Co., Dept. 
SBS, 2600 N. Western Avenue, 
Chicago 47, Ill., contains ideas for 
improving packaging and shipping 
methods in all industries. The book- 
let also contains data on Signode’s 
complete line of products. 


TIERING TRUCK. In a circular re- 
cently published by Lewis-Shepard 
Products, Inc., Dept. SBS, 125 Walnut 
Street, Watertown 72, Mass. 4 
narrow aisle, rider-type_ electric 
tiering truck, with a 24-volt electri- 
eal system, is described in detail. 
Circular 35K — seven pages and in 
two colors — presents complete 
operating and maintenance informa- 
tion on the newly-introduced Lewis- 
Shepard Model “MN” truck. 


CAULKING LOADER. In a two- 
page bulletin, Force-Flo, Inc., Dept. 
SBS, Box 2442, East Cleveland 12, 
Ohio, gives information on the 
operation of Force-Flo caulking 
loader in filling caulking guns and 
cartridges with bulk material. Its 
advantages as a time-, material-, 
labor-, and money-saver are dis- 
cussed. 





Our 


and 


BATHROOM PLANS. “Modern 
Bathroom Plans” offers 34 plans for 
family bathrooms. The booklet illus- 
trates economical arrangements for 
fixtures and telis how to achieve 
bathroom efficiency in minimum 
areas. Copies are available at 10 
cents each from the Plumbing-Heat- 
ing-Cooling Information Bureau, 
Dept. SBS, 35 East Wacker Drive, 
Chicago 1, Il. 


PORTABLE MELTING POT. Bulle- 
tin No. 203, covering a new model 
of the Glas-Col portable electric 
melting pot for melting asphalts, 
tars, pitches, resins, mastics, and 
other viscous materials, has been 
published by the Glas-Col Apparatus 
Co., Dept. SBS, 711 Hulman Street, 
Terre Haute, Ind. The bulletin dis- 
cusses new features, typical applica- 
tions, and construction details. 


INSULATION ADHESIVES. A four- 
page illustrated folder describing 
adhesives for bonding insulation and 
insulating sealers is available from 
the Adhesives, Coatings and Sealers 
Division, Minnesota Mining and 
Manufacturing Co., Dept. SBS, 423 
Piquette Avenue, Detroit 2, Mich. 
Four typical insulation adhesive and 
sealer applications are described. 
Properties, uses, application methods, 
and coverage are listed in chart form. 





assure you of 


QUALITY Using - Line 
PRODUCTS 


Precision Made Fit ‘n° Finish 
SHUTTERS 


As more and more buyers are choosing interior 
shutters, the profitable line for dealers is proving 
to be Wing-Line Fit 'n’ Finish. Any size of 
shutter installation for windows, doors, screens 
and room dividers, can be made from stock 
panels, ready to stain or paint. Complete hard- 


rs 
A Mixed Car can 
contain 
Standard Items 
plus Mouldings, 
Interior Trim, 
Glued Panels 


@ ori t:.| i ware kits available. 


We are Experts 
at Finger Jointing FREE SHUTTER DISPLAY 
.. with purchase of 20 most frequently used 
assortment Fit ’n’ Finish shutter panels. Retail 
value of shutters and hardware kits $146.75. 
| Your cost only $94.50, with this attractive 
| “SalesScenter” Display FREE. Complete in- 
' structions with each order. ORDER DAY! 


Zhe Sam A.\Winc)ComPany, xc. 


5035 Willis Ave. 


The Ralph L. 


» SMITH 


Lumber Company 


ANDERSON, CALIFORNIA 


Mig Members: Western Pine Assn., 
West Coast Lumber Assn., 
Ponderosa Pine W. ‘ork 
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Georgia-Pacific Adds 
Packaged Lumber Items 


Redwood finish and pattern lum- 
ber are the latest items to be 
marketed in plasticized kraft paper 
packages, according to the Geor- 
gia-Pacific Corp., in announcing 
another expansion to the packaged 
lumber market. Packaged panel- 
ing and siding will be available 
in all standard industry patterns. 

Recent Weatherometer tests ex- 
posed the paper to the equivalent 
of 16 months actual weather. No 
loss of waterproofing or flexibility 
of strength occurred, the company 
reported. 

Use of the paper packaging is 
part of the corporation’s program 
to provide customers with “mill- 
fresh” lumber, unmarred by ship- 
ping and handling. 


Prefab Truss Houses 
(Continued from page 30) 


truss houses in rural areas has 
centered county-wide attention on 
the Frank Holcombe Co. As Tom 
Lowery put it, “As more and more 
people become familiar with the 
truss houses, they come to us from 
towns, as well as rural areas, with 
their own ideas for adaptations. 
They can be used as screen houses, 
picnic shelters, cabanas for swim- 
ming pools, and even as hangars 
for small planes.” 


Private Patio Sales 
(Continued from page 35) 


proofed. She suggested that build- 
ers provide simple means of in- 
troducing chemicals into areas 
behind walls and woodwork for 
continuous control of roachés, ants, 
mice, and other household pests. 

Practically all women demand- 
ed abundant closet and storage 
space. One woman specified her 
hope for an entire wall of the liv- 
ing room or family room devoted 
to hidden storage space, behind 
sliding panels, for shabby old 
books, maps, and other unsightly 
things used regularly by a family. 

The two-story house was freely 
discussed, with enough interest 
generated by the women to attract 
builders in future trends that seem 
apparent. Earlier marriages and 
more children, together with ris- 
ing costs in land, indicate that the 
two-story house will answer many 
a family problem of the future for 
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privacy and lower building costs. 
Neighborhood planning interest- 


ed all delegates. The curvilinear 


design for streets was favored, 
despite cost increase. Safety for 
children was stressed in street 
planning, especially along routes 
that take children to bus lines and 
schools. 

All women were enthusiastic 
about shopping centers. One wom- 
an, who lived in a subdivision 
providing a complete shopping 
center, stated that she had not 
gone downtown to shop in two 
years. 

Another housewife wanted suf- 
ficient room on a side of the house 
for future additions, such as car- 
port, new room, or a driveway 
Narrow lots were in great dis- 
favor among all the delegates. 

These modern housewives want- 
ed eating space provided in thei 
kitchens, even when there were 
dining rooms. They liked low ceil- 
ings and smooth walls because 
they were easy to clean. 

Novel ideas presented by house- 
wives were multiple: 

1. A drip-dry closet, built like 
a shower stall, to permit hanging 
of wash-and-wear garments. 

2. Pass-through linen closet 
with one door to ironing room and 
another door to hall or bedroom 

3. High crawl space under floors 
for storage, with a trap door givins 
ingress to the space. 

4. A patio with a central hole 
in the concrete floor for movabl 
clothes drying rack or beach um- 
brella. 

5. A garage — with retractabl 
and removable screen doors, and 
winter doors — that can be con- 
verted into a summer patio or 
winter garage. 

Heating and air conditioning 
discussions revealed that although 
they wanted clean, uniform heat- 
ing flow, with humidity and tem- 
perature controls, most women 
were eager for more information 
They want complete instructior 
before making a decision to buy 

They also demanded more in- 
formation concerning air condi- 
tioning. Already “sold” on thi 
comforts of air conditioning, th: 
women wanted to be convinced 
about the health elemer*, cost, and 
operating features. 

Brass seemed to be the preferred 
choice for builders’ hardware, fo 
both interior and exterior us: 





“READY - MIX” 


PAYS 
OFF: 











ong dha 


Actual photograph Ready-Mix Instal- 
lation at Huston Lumber Company — 
at Carey, Ohio 


Your Winslow representative can call 
on you, at your convenience, and 
prove, with “details and facts,” how 
you can set-up a profitable Winslow 
Ready-Mix plant at a reasonable 
overall investment. 


Here are some typical dealer reports . . 
“our Binanbatch investment paid for 
itself in approximately one year” . . . 
“big increase in tie-in sales since 
handling Ready-Mix in our yard”... 
“We get additional business in our 
area because we sell Ready-Mix.” 


Take advantage of the Binanbatch 
Ready-Mix profits . . . have our rep- 
resentative prove to you a minimum 
investment puts you in the Ready- 
Mix business! 





Send coupon for 
complete details. 


Winslow Scale Co. 


25th & Haythorne Terre Haute, Ind. 


Please send us details on the Binan 
batch for increasing over-all profits. 








Wrought iron for outdoor use als: Name ...... 
ranked high in popularity. AE isi. is CERO RR se 
Many of the conference dele Ce Se ee ee Zone... ' 
gates were chosen by affiliated Seat : 
state and metropolitan home build fame ia jess Bite she a cs za ae ig 2 oa 
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ers’ associations through an essay 
contest, launched during local 
Parade of Homes festivities. The 
award to each winner included a 
round-trip flight and all-expense- 
paid trip to the conference. 

Of the 50,000 visitors a year at 
the National Housing Center, 25,- 
000 are women and their husbands, 
who are about to build or remodel 
their homes, according to John N. 
Dickerman, NAHB executive di- 
rector. This $2.5-million showcase 
of the building industry was erect- 
ed three years ago and attracts 
sightseers from all over the coun- 
try. 


Mechanized Efficiency 
(Continued from page 33) 


porting. A fleet of delivery trucks 
also is loaded along with the equip- 
ment. 

Phillips pointed out that fork 
lifts can stack lumber safely, bet- 
ter, and higher, thus facilitating 
better use of yard space. 

He said the straddle truck can 
pick up and secure a load in four 
minutes or less, which is much 








WON'T SHRINK 
This modern plastic in 
powder form makes 
lasting repairs in tile, 
wood or plaster. Pays 
dealers a bigger profit. 
SEUS BETTER because 
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Durham’s Rock-H. 
not shrink. Absolutely 
stays put. You can saw or 
or polish it to a velvet smooth 
to use. Keeps indefinitely. So 
economical. Just mix with 
¢ Packed twelve 1-Ib. cans or six 
4-Ib. cans to case. Keep some of each on dis- 
a Ais pono in 25, 50, 100-lb. drums for 
users. from your jobber. 


The PLASTIC Repair Material 
in POWDER Form 
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faster than man-power handling, 
and requires fewer men. 
Injuries from lumber handling, 
a usually hazardous job, are prac- 
tically eliminated. With mechan- 
ized equipment, older men who 
are more experienced and more 
valuable to the firm can be re- 
tained in service, since they use 
their brains, rather than brawn. 
The yard area is gravel on a 
rock base, which permits opera- 
tion of the heavy equipment in 
either dry or wet weather. 


Business Control 
(Continued from page 36) 


whose account is delinquent 60 
or more days. Unless the customer 
has a genuine grievance toward 
us that warrants correction, I firm- 
ly press for payment and _ insist 
on an agreement for making the 
account current. 

The actual net profit of a retail 
business often lies in the accounts 
receivable which become delin- 
quent. We know we can’t stay in 
business and that we actually 
haven’t completed the initial sale, 
until we’ve collected for the mer- 
chandise, sold at a reasonable and 
necessary profit, in the first place. 


Pushbutton Sawmill 
(Continued from page 28) 


operation, the new mill attained 
an overrun of 55%, figured by 
Doyle scale. Bemis’ goal is a 
whopping 70%! 

There are many things to im- 
press the visitor to Ozan’s push- 
button mill. It’s interesting to 
watch men casually pushing but- 
tons on  wmulti-lighted control 
boards to guide an endless stream 
of cants through three gang saws. 

A blocksetter pushes buttons to 
set each log on the carriage while 
further along the line another 
operator pushes buttons to dis- 
patch canted logs to either of three 
gang saws or to a horizontal re- 
saw. 

A unique conveyor system 
moves logs to the mill with clock- 
work precision. From the time a 
log hits the receiving dock, it 
moves by conveyor through the 
de-barker, through the various 
saws, through the sorting and 
stacking processes, right up to the 
kilns — practically untouched by 
human hands. And as logs and 
boards move smoothly and meth- 
odically through the mill by means 
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of electronically-controlled con- 
veyors, lumber scraps converge 
from all parts of the mill to flow 
into the chipper. 

One machinery innovation at 
Ozan is the push-button-controlled 
“stops” in the conveyor chain 
which delivers logs to the gang 
saws. By merely pushing the right 
button, the operator of either of 
the three gang saws is able to 
control the flow of logs to his par- 
ticular machine. Should either 
gang saw shut down for temporary 
repair or adjustment, the “stops” 
hold the logs on the chain deck 
until the saw is back in operation. 

Soon to be added to the deck 
scaler’s control panel is a button 
which will control a small “squirt- 
gun” filled with a colored dye. 
As logs pass before the deck scaler 
he has ample time to study each 
jog. When he spots a log with 
dimension possibilities, he will 
push the button. The squirtgun 
will emit a shot of dye and the 
log will be automatically marked 
for the sawyer’s attention as a 
possible dimension log. 





Classified Advertising 














REPRESENTATIVES WANTED 





MANUFACTURERS’ REPRESENTATIVE for South 
Carolina, Georgia, Florida, Alsbama, Mississippi, 
Leuisiana, Arkansas, Texas. High calibre man 
presently calling on building material and mill- 
work distributors wanted by established firm to 
add line of quality aluminum building products. 
Must new have top lines and be rated in Dun & 
Bradstreet or be willing to disclose financial 
status. Write The Weather-Proef Co., Litchfield, 
Illinois, Attention Mr. 1. Gomberg, Vice-Presi- 
dent of Marketing. 





FOR SALE 





VIROLA. The exotic wood from South America 
that is gaining acceptance like wildfire for 
mouldings, trim, special millwork, cabinets, wall 


paneling. 


Leoks and finishes like mahogany. Works 


better — more stable — costs far less. 


We are largest U. S. importers. Maintain ade- 
quate stocks in Lynchburg, Va. AD or KD. 
Truck or rail shipments. Please write, wire. 


Phone for quotation — samples. 


RUSSELL SIMMONS LUMBER CO. 


Box 2067, Phone LD 957, Greensboro, N. C. 
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But all innovations are not re- 
lated to operation. Many are for 
convenience in the maintenance 
field. 

For example, the huge motors 
that activate the gang saws are 
mounted on concrete piers above 
the ground floor of the mill. Above 
each motor, in the floor of the 
second story, are removable plates. 
Should a motor need to be remov- 
ed for repairing, the task is ac- 
complished easily by removing the 
plate and lowering a chain from 
an overhead crane on the second 
floor. 

Other key personnel who assist 
President Bemis in this ultra- 
modern sawmill operation include 
William J. Oates, vice-president 
and engineer; R. F. Yarbrough, 
vice-president; W. F. Ligon, sales 
manager and secretary; W. B. 
Sage, office manager and treasurer; 
James R. Morris, engineer; and 
C. C. Chappelle, general super- 
intendent. 


One-Stop Store 
(Continued from page 27) 


30’ by 20’. Beyond, and at the 
extreme end of the building, are 
two rooms, each 15’ by 15’, with 
doors for privacy. These are soon 
to be equipped in a special man- 
ner for display and sales. 

One room will contain a com- 
plete display of builder’s hard- 
ware, mostly of the more exclusive 
patterns selected for the finer 
homes. The other room will dis- 
play tile, lighting fixtures, and 
floor coverings. 

“Our idea of the one-stop store 
is that where the contractor can 
send his client to make all selec- 
tions,” said L. J. Alexander. 

“When we have completed our 


plan, which was the reason fo! 
expansion, we will have the most 
complete line of fine samples avail- 
able. It will be so complete that, 
instead of sending a client to a 
number of places to look at tile, 
hardware, and such items, the 
contractor can direct the client to 
make selections from our samples 

“That is our idea of one-stop 
service for builders.” 

One feature of the display cor- 
ridor is a tier of coves, each dis- 
playing one category of merchan- 
dise. These display coves wer 
built by Alexander Lumber Co 
on jigs in 4 sections. The parts 
are interchangeable, and all shelv- 
ing is adjustable. A partition may 
be removed, so that one such cove 
can be 8’ instead of 4 wide. Prac- 
tically all fixtures used by this 
firm are built in the yard’s shop. 

Principals of the firm are H. B 
Alexander and his son, L. J. The 
company has been in business in 
Fort Worth since 1944 and in the 
present location since 1947. 


‘Individualized’ Homes 
(Continued from page 38) 


walls, the other for roof trusses 
and other components. 

The wall truck, with a special 
body and power hoist, has a ca- 
pacity of 330 linear feet of wall 
surface. 

The equipment includes a heavy 
A-frame, so that wall sections can 
be power-hoisted from _ storage 
racks into place on the special 
truck body. When the truck 
reaches the building site, the hoist 
lifts the various wall sections into 
place. 

Holes are bored into each wall 
section framing, so that hoisting 
hooks, resembling ice tongs, fit 
therein and make for easier and 





a 
WINDOW 


SOUTHERN BUILDING SUPPLIES for DECEMBER, 1958 


safer handling. 

The second truck, a semi-trailer 
vith a float bed, has a metal ad- 
justable head board, so that, on 
aising or lowering, it compensates 
for the angle of the trusses, which 
laces them solidly during haul- 
ng. 

On this truck, all materials are 
vaded in the order of their un- 
ading; that is, the first to be 
inloaded goes on last, and vice 
ersa. 

3aker Homes handles all details, 
om building component units to 
financing the home for the dealer 
ind his customer when required. 
Among optional services offered 
re subdivision analysis and proc- 
ssing, plans and specifications to 
FHA or VA, construction financing, 
permanent mortgage loan finan- 
ng, and complete mortgage loan 
rocessing. 

The company provides plan 
ooks and displays for its lumber 
lealers. It is working on a co- 
perative advertising program, 
vhereby there will be advertising 

each dealer territory. 

The company makes a turnkey 
b price on the house to the deal- 

who then sets his own price on 
the finished job to his customer. 
\ny such figure, strictly up to the 
ealer, depends on a number of 
ictors, including the amount of 
ork done by the dealer or build- 

on the specific job. 

Only franchised dealers, who are 
istomers of McCord Wholesale, 
re eligible to handle Baker homes. 
-resently, southwest Texas is the 
ajor territory of operations. 
\ventually, other wholesalers may 

lined up in more distant areas, 
vith plants established there by 
the company. Some working agree- 
ment eventually may be devised 
hereby the wholesaler does the 
ictual work under Baker super- 
vision, 





‘NEW! DOOR INSERT 


MAKES ANY WOOD DOOR A WINDOW AND DOOR 


Any exterior stock wood door can 
be equipped with this new double- 
hung, weather-tight aluminum window 
Door Insert to eliminate the need for 


a screen door. Made of heavy ex- 
truded aluminum it comes completely 
assembled, (except for glass, wire), 
with frame, sash locking device and 
plastic splines for glazing and screen- 
ing. Available in all standard sizes or 
custom made to fit any door. When 
opened, the door insert allows the air 


entilate and when closed it’s q@m- 


etely weather-tight. 


Write for prices and details! 


DOOR INSERT CO., INC. 
5425 BLOSSOM STREET 
HOUSTON, TEXAS 

Rush sample Door-insert at $6.00. 
Nome 
Company 
Address 
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Doveley meets the demand for 
Trouble Free BASEMENT and © 
UTILITY WINDOWS 


build-in 


trauple... 





Neither you nor your custom- 
er will get “stuck” when you 
sell trouble-free Donley base- 
ment and utility windows. 


These units are made of %- 
inch hot rolled steel and are 
equipped with two position 
stops. The sash is designed 
for glazing with or without 
putty and features a positive 
locking mechanism. The utili- 
ty window, with a removable 
upper sash, is widely used in 
shops, garages, storerooms 
and basements. In addition, 
screens are available for 
both types. 

Stock the best for your cus- 
tomers . . . sell non-sticking 
weather-tight Donley base- 
ment and utility windows. 


Write today for free 
catalog “Donley Devices” 





THE DONLEY BROTHERS COMPANY 
13905 Miles Avenue ¢ Cleveland 5, Ohio 


For more details on above items, use Coupon on Page 49 
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Smith Lumber Co., Ralph L. 62 
Southern Door-Lite Co., Inc, 44 
Southern Metal Products Corp. 5 


Southern Sash Sales & 


Supply Co., Inc. Third Cover 


t 


Tarter, Webster & Johnson, 
Inc, 


U 


Union Lumber Co. 


Vv 


Versa Products Co. 


Vulcan Metal Products, Inc. 


WwW 

Want Ads 

Warp Brothers 

Western Pine Association 
Wing Co., Inc., Sam A. 


Winslow Govt, Standard Scale 
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THIS WAY TO A SUCCESSFUL WIN SALES PROGRAM... 


Headed the wrong way on Easy Street? HORIZONTAL SLIDER 
No matter how hard you drive yourself and 

your sales force, you can’t get anywhere 

going against traffic — prospects looking for 

Ualco Aluminum Windows. 


DOUBLE HUNG _ 


Turn to Ualceo. Stock and sell the Complete 
Line that meets all the needs of all the busy eeeeereeesecores 
builders you meet. AWNING 


JALOUSIE 


Quality? Finest you can sell. Dozens of 
installation advantages ... user benefits that 
sell themselves . . . like integral trim fins (for 
four Ualco styles) ; lifetime smooth operation; 
and paint-free, care-free beauty. But that’s 


not all. The Finest Windows 
Man Has Ever Made 


@eeeeeceaeeoe eae eee eeeeeeee ee 





Fastest delivery in the industry, too, to help 


you keep your customers happy. Your Ualco 

stock’s a one-way street to sales and profits. Southern Sash 

Get plenty of windows, in all twenty styles. eg oe 
‘ ar SALES & SUPPLY CO., INC., Sheffield, Ala. 

A few choice territories are still available. / 


Write now. That’s the way. WAREHOUSES AND SALES OFFICES 


Sheffield, Alabama San Leandro, California 
Florence, Alabama Tampa, Florida 
Huntsville, Alabama Fort Lauderdale, Florida 
Montgomery, Alabama Elizabeth, New Jersey 
Van Nuys, California Canton, Ohio 





"Our Armstrong wholesaler 


deserves plenty of the credit 


for our success” 
says Thomas P. Burns, Pacific Lumber Co., Fort Lauderdale, Fla. 


“He simplified our buying. We don’t waste time call- 
ing a variety of different suppliers. Huttig Sash and Door 
Co. knows our needs and carries a large stock of Armstrong 
Building Materials. We save more time for selling be- 
cause we can buy from one dependable wholesaler. 


“He relieves us of inventory headaches. Our 


wholesaler’s warehouse is like a rent-free storage annex. 
Considering the thousand-and-one items we must carry, 
this works out fine. He gives us prompt deliveries when 
needed. This keeps more money free for good cash buys. 


“He gives us common sense credit. Because we buy 
most of our materials from one wholesaler, Huttig consid- 
ers us one of his most valuable customers. When neces- 
sary, he works out credit terms to our advantage. This 
same consideration applies in other areas of business, too. 
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“You'd think he worked for us. Our wholesaler’s 
salesman is not one of those ‘long-time-no-see’ suppliers. 
He makes frequent calls. He rolls up his sleeves and sets 
up displays. He showed us how to get into the profitable 
new ceiling business in a big way.” 


The Armstrong Cork Company sincerely believes that the wholesaler is vital to the growth and 
prosperity of the lumber dealer. That is why Armstrong Building Products are sold only through 
established wholesalers. For the address of the one nearest you, write Armstrong Cork Company, 
$712 Ramsey Avenue, Lancaster, Pennsylvania. 


(Aymstrong BUILDING MATERIALS 


Temlok Roof Deck 


Temlok Sheathing Temlok Tile Cushiontone Ceilings 





